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Customers ........ 





with one pair 
of head bodies 


BBRICK CUT 
MFG, BY 
BOISSTON & SU 
SEATTLE U.S) 


These and 
many other 
patterns 


FLOORING 
BULL NOSE CASING 
SHELVING 
SHIPLAP 
DOUBLE SHIPLAP 
STEPPING 
“Vv” CEILING 
CORN CRIBBING 
LADDER STOCK 
AND MANY OTHERS 


PHILBRICK 


Generated Type 


CUTTER HEADS 


One set of head bodies can be used with different 
sets of knives to work a wide variety of patterns. And 
knife changes can be quickly, easily made, for there 
are no holders, clamps or gibs. 


HEADS are simple in construction, and are made 
of heat-treated alloy steel, accurately machined and 
dynamically balanced. They are strong and rigid. 
Thrust of the cut is directly from knife to head body, 
a feature that makes them particularly suitable for 
heavy cuts in jointing and running patterns. 


KNIVES are made of Dissteel or high speed steel to 
suit plant needs, and are specially heat-treated for 
long life and edge-holding qualities. The knives cut 
clean and true, and do not clog with shavings in 
heavy cuts or on fast speeds. Pattern is maintained 
throughout life of knife. 


BETTER FINISHES — at LESS COST — in LESS 
TIME are assured when Disston Philbrick Gener- 
ated Type Cutter Heads are used. 


Your Disston Distributor will be glad to give you 
complete information. Or write to us direct. 


HENRY DISSTON & SONS, INC. 
825 Tacony, Philadelphia 35, Pa., U.S.A. 
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HALTED CONSTRUCTION JOBS MAY BE RESUMED—Some construction jobs, which were 
violations of Order L-41 when started, are now permissible without authorization under the 
recent relaxation of that order. A builder who has stopped construction either volun- 
tarily or because he has received a telegram from WPB. instructing him to “stop violating” 
Order L-41, may now resume work without consulting WPB if the total cost of the construc- 
tion job (including work already done as well as work to be completed) does not exceed the 
present applicable annual allowance for construction not requiring authorization — or the 
balance of that allowance, if any other work has been done on the unit during the year. . . 
If construction has been specifically forbidden by an official “stop construction” telegram, a 
consent or suspension order, or by court injunction, the builder must apply for relief to WPB’s 
Chief Compliance Commissioner, even though the total cost of the job is within the present 
limits. 


FHA READY FOR POSTWAR—The Federal Housing Administration announced last week 
that it was ready to back private lending institutions with authority to insure more than two 
billion dollars in loans to help families build, buy or improve their homes. 


CANCEL PRICE INCREASE ON SOUTHERN PINE 2 x 4’s—As predicted in the last issue of 
American Lumberman, OPA has cancelled the increase of $4 per 1000 board feet in the 
carload ceiling prices for all grades of shortleaf 2 x 4 southern pine lumber in lengths of ten 
feet or longer. The cancellation becomes effective August 15. . . Any mill that has accepted 
orders for 2 x 4's at the higher price before August 15, may continue to ship lumber on such 
orders at the premium price until October 21, OPA said. However, on orders received on- 
and after August 15, the $4 addition no longer may be charged. 


HUGH POTTER NAMED CONSTRUCTION COORDINATOR—John W. Snyder, Director of 
War Mobilization and Reconversion, has appointed Hugh Potter of Houston, Texas, to head 
up a newly-organized federal inter-agency committee to speed reconversion of the construc- 
tion industry. Most officials of the lumber dealer associations are agreed that it is a good 
selection. Potter is known as a prominent builder and a practical business man. He will be 
given broad powers (reporting only to the President and Mr. Snyder) to help him straighten 
out the present tangle. His committee will be composed of representatives from the Office 
of War Mobilization, Office of Economic Stabilization, War Production Board, Office of Price 
Administration, National Housing Agency, War Labor Board, Federal Works Agency, War 
Manpower Commission, the departments of Commerce and Labor, and the Smaller War 
Plants Corp. 


PRICING FORMULA FOR PREFAB DWELLINGS—An interim pricing formula which OPA 
claims will permit producers of prefabricated dwellings a greater amount of automatic pric- 
ing has been announced. It affects two classes of prefabricators. They are: 1) Established 
producers who offer new types of structures for sale; 2) new producers entering the field for 
the first time. Both classes formerly had to apply to OPA for a price. 


NO FORM LUMBER ON MRO RATINGS—Designed to prevent the use of priorities assist- 
ance in obtaining form lumber in construction permitted without priorities assistance is a 
new WPB ruling prohibiting the use of MRO (maintenance, repair and operating) ratings in 
this connection. The restriction applies to all form lumber in construction work except that 
having ratings granted for minor capital and plant additions by CMP regulations, “P’’ and 
“U" orders. 




















Yes sir, U-S-S American 
Fence is hog tight! And it’s 
built with more line wires at the 
bottom for greater strength, to 
discourage rooting and to keep 
in small animals. 

No matter how hard animals 
push, American Fence has the late Bu 
resilience to spring back into Editorial 
position. It stays tight winter 
and summer. It is permanent 
fence. Many farmers report 
over 40 years’ service. 

Your customers are being 
told about these advantages 
through national farm advertis- 
ing. And they show their prefer- 
ence by choosing more Ameri- 
can Fence thanany other brand. 

We are now manufacturing 
considerable quantities of 
U-S-S American Fence but Specialia 
there is still not enough to fill 
the demand. Write for a catalog 
showing the complete Ameri- 
can line. 
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HIGHLIGHTS of the Issue 


TURNING TO THE interior of the house, this 

issue’s installment of How to Modernize Your 
Home, beginning on page 41, tells how to add 
greater efficiency and charm to the home at very 
low cost. Several before and after photos show 
how bathrooms and kitchens can be brought up 
to date with modern equipment and wall treat- 
ment. There are suggestions to pass on to your 
customers on how to turn an extra corner into a 
charming and very useful breakfast nook. Most 
families wish at one time or another for more 
room, either for one of the children, for guests, 
or for study or recreation for themselves 
throughout the year. Here is shown how by a 
careful utilization of attic or basement space, a 
comfortable, livable room can be added to the 
house and still have adequate storage space. 
Oue page of this installment is devoted to 
built-in furniture and closets, one of the best 
waye to rejuvenate an old room and save space 
at the same time. While these installments of 
Hew to Modernize Your Home have been ywrit- 
ten by the editors primarily for consumers, they 
will at the same time provide numerous ideas 
for the lumber dealer to use in contacts with 
sa owners planning to modernize in the near 

uture. 


> MEN INTERESTED in careers in the heavy con- 
struction industry have had an ample oppor- | 
tunity to further their chances with te ee | 
education. This has not been so true with light © 
construction. But today many colleges and uni- | 
versities have become interested in offering 
courses designed specifically for training per- — 
sonnel planning to enter various segments of the | 
light construction and engineering field. The © 
article on page 52 discusses the various subjects — 
that should be included in such a course of | 
study, a list of the colleges and universities that 
offer or plan to offer these courses, and some _ 
typical examples of curriculums to be followed 
by those interested in merchandising, construc- 
tion or yard management. 


> THE ARTICLE on page 40 tells about the plat- 

form or pledge of service which has a 

adopted by three dealer associations. This plat-_ 
form defines the functions of the retail lumber 
dealer and the services he is equip to render © 
the community. It is the hope of ing 
this pledge that it will be adopted nationally — 


for all associations. 































TOMORROW- 


... heroes of the battlefields will join vet- 
erans of the lumber industry-in operating 
Wheland saw mill equipment. Saw mill 
equipment, like tanks, guns, planes and 
battleships, must “prove their metal” in ac- 
tion on a thousand fronts. Saw mill equip- 
ment must be designed and operated to 
furnish the lumber to build a greater Amer- 


ica and rebuild a war-torn world. 


Wheland equipment has always been 
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Photo By U. S. Army Signal Corps 


—— With Guns and Windlasses! 


when Victory is Ours 


manufactured with the same engineering 
skill and workmanship as the guns and 
windlasses which Wheland has produced 
for the U. S. Army. When Victory is Ours, 
and American manufacturers shift from 
mechanized war machines to the tools o 
peacetime industry, Wheland will again 
devote its facilities and war-trained organi- 
zation to serving the great lumber industry 
so vital to our national welfare in both war 
and peace. 


THE WHELAND COMPANY 


«es 


Chattanooqa, ‘Tenn. 


Be See ee 
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HE top photo presents a general view of the modern Kinzua plant where the entire output is scientifically 
kiln dried direct from the saw. In the background at the right will be seen the large Kinzua dry storage 
warehouse and alongside of it is the Kinzua factory where “Architect Designed” frames, porch and lawn fur- 


niture, tables, glued-up stock and numerous other specialties are produced. The entire Kinzua layout was 
carefully planned for efficient and economical operation. 


The bottom photo shows Kinzua’s log storage pond at Camp Wetmore where more than 5,000,000 feet of logs 
are carried on hand at certain seasons as a “hedge” against bad weather tying up the log supply. 
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is KINZUA 


KINZUA’ 


Dual Logging System 


Hot from the stump, this 30-ton load of Kinzua Pine logs, when 
stopped by the camera-man, was enroute over Kinzua’s pri- 
vately owned 24-foot surface “main-line” logging road to the 
headquarters storage pond at Camp Wetmore. 


Kinzua operates a complete dual logging system—a standard 
gauge logging railroad and a fleet of motor trucks equipped 
with semi-trailers. 


Kinzua’s is high altitude timber—3500 feet up. From timber to 
Camp Wetmore is a privately-built 17-mile macadam trunk road, 
easily comparable to many state roads. Connecting Camp Wet- 
more and Kinzua are 12 miles of standard gauge railroad. 





Leading into the macadam trunk road are 30 miles of graveled 
feeder road. Not only does Kinzua’s road system facilitate motor 
truck logging but it serves as a valuable fire 
protection, since it makes any point in the timber 

quickly accessible to fire-fighting apparatus. 
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Top: Arch with 
its load on way 
to the loading 
point. 


Middle: Crawler 
loader placing 
logs on one of the 
Kinzua trucks. 


Bottom: Railroad 
loading at Camp 
Wetmore. 


Kinzua is always quick to adopt the latest approved methods. Power 
saw falling has helped materially at Kinzua to reduce manual labor. 
Note the low stump. 
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View in the Kin- 
zua Power plant 
showing turbine 
generators and 
control board. 





Log going up the haul-up, with an- 
other in place ready to follow. 





Kinzua’s battery of Moore Dry Kilns which scientifically dry the entire mill output direct from the saw. 
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At right: Log on the car- 
riage, showing band saw 
blade and automatic air 
dogs. 


ate em, 


Sawmill from log haul-up side, 
power plant and fuel house. 
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At left: Loaded kiln cars in front 
of dry kilns ready to move into the 
kiln chamber for scientific, uniform 
seasoning. 


Below: Upper photo shows auto- 
matic kiln stacker that loads the 
kiln cars shown at left. Lower 
photo shows how load is gradually 
lowered into pit so as to keep the 
top of the load always level with 
the green chain conveyor. 


















































































































































Above: Hand loading of kiln cars 
direct from green sorter, a practice 
that is being supplanted by the 
automatic mechanical stacker pic- 
tured at the upper right. 


At right: Picture taken before the 
war when Kinzua had ample stocks 
in the big dry-warehouse. It is in- 
cluded to show how lumber is unit 
handled by traveling crane with 
utmost efficiency and economy. 
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Grading behind the planer. All Kinzua lum- 
ber is graded after kiln drying and surfacing 
so that any defects developed in seasoning or 
dressing which might lower the grade can be 
taken into consideration. Kinzua takes defi- 
nite pride in the accuracy of its grades. 


Checking on the accuracy of stock coming 
through the moulder. All machine work at 
Kinzua is periodically checked to make sure 
that stock is up to standard in quality. 


Kinzua 
jointer. 








Production of member parts for Kinzua 
“Architect Designed” window and door 


Middle photo above: Tilting elevator for feeding unit carrier loads to frames. Only selected stock goes into these 


automatic feed table ahead of the planer—an important time and ? ‘ URE 
; ; ie : P frames and machine work is maintained to 
labor saving device resulting in measurable production economies. A 


: oe exacting standards—so that the various 
good example of how Kinzua takes advantage of all opportunities to . : . ha 

: mas parts fit together with glove-like precision. 
increase plant efficiency. 


Lower photo: Women have done an excellent service in maintaining 
production in the Kinzua factory during the war—feeding machines, 
bundling stock, etc. Kinzua takes its hat off to its girl war-workers. 
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Multiple saws notching out the end of the sill for a 
Kinzua “Architect Designed” frame. 


, 7 
Paine’ 


Kinzua girl war-workers operating glue 
jointer. 


Photo at upper right: Turning out indus- 
trial stock.in the Kinzua factory. Kinzua 
produces a wide variety of special cut 
stock for industrial customers. 


Middle photo at right: “Architect De- 
signed” window and door frames being 
lowered into preservative solution vat 
for treatment to prevent decay and in- 
sure long service. 


Exterior view of the Kinzua planing mill and factory department where 
“Architect Designed” window and door frames are produced—where stock 
is dressed and run to pattern or cut to size or glued-up for special uses. 


? / - . r , I T 
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Below: Expertly-machined wide Pine 
— clears, well illustrating the generous size 
i of much of Kinzua’s timber—stéck fitting 
a ready use in war or peace. 
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Above: Beveled 
siding—an impor- 
tant Kinzua item 
in normal times 
which is regularly 
loaded in mixed 
cars for the dealer 
trade. 


At left: Kinzua 

“Architect Designed’ 

window and door 

frames — a_ favorite 

with hundreds of 

dealers over the 

country. Designed to 

exacting architectural 

specifications, these 

Precision-built frames 

afford users the ut- 

. most in weather pro- 

one K in zuda tection and service. 
package trim—an 
item which will 
again be avail- 
able with Victory. 











Kinzua lineal length satin-finish trim in normal times is a big 
selling item—which makes satisfied customers for dealers who 
handle it. 
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The Kinzua shipping platform where all load- 
ing is done under cover. This is one of the 
busiest places in the entire Kinzua plant 
where as many as 18 cars may be spotted 
at one time. 














Moulded cut stock 
produced in quan- 
tity by Kinzua; an 
example of close 
utilization. 


t 


Drop-leaf table as- 
sembly manufac- 
tured in the Kinzua 
factory—an example 
of the versatility of 
Kinzua facilities. 





A set of lawn furniture — a regular Kinzua factory item in 
peacetime. Shipped knocked down, in cartons. 


dugust 18, 1945, AMERICAN LUMBERMAN 





Fork lift-truck used for piling and loading in unit 
packages. Kinzua makes it a policy to provide 
its workers with all possible equipment which 
will lighten their job and substitute head-work 
for back-work. 
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Coleman, Mgr. Logging Dept. 
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A. B. Coleman, Plant Manager 








J. W. A. Luce, Secretary-Treasurer 
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Ursus E. Brock, Sales Manager enable: 
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George Close, Shipping Supt. 


Lester Knowles, Logging Supt. 
Dept. 
Morris Brown, Factory Supt. 








—_ 


LeVon Dunford, Forest Engineer 


Harold Hegdahl Personnel Mgr. 


Ed Ostrander, Chief Engineer 


The personal element is a major factor in the quality of Kinzua Pine. Right at the very beginning, it was the 
Personal element that carefully picked the right timber. 


at When the mill was built, it was the personal element that skillfully laid out the operation. It is the personal 
element that keeps Kinzua “on its toes”—that keeps all departments functioning at high efficiency and that 
Coordinates their activities. 





Kinzua Pine is more than a product of choice timber and modern machinery. A third important factor is 
the personal element that supplies the careful planning, the supervision and everlasting watchfulmess that 
*nables Kinzua to sell every foot of Kinzua Pine “Quality Guaranteed.” 
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KINZUA TODAY .... 
AND TOMORROW 


Kinzua has endeavored during the war to 
maintain as fully as possible its close pre-war 
contact with its regular trade—its pre-war and 
its post-war bread and butter. 


To make doubly sure that every customer 
knows how highly Kinzua values its trade affili- 
ations, this “Graphic” is presented in recogni- 
tion of the warm, friendly cooperation which 
Kinzua has received at all times from the trade. 


We don’t need to tell you that the war brought 
problems to Kinzua—just as it did to each of 
you. Exactly 117 of our younger fellows are 
today in the armed services. Just as you have 
had problems in maintaining your organiza- 
tion, we've had troubles in maintaining ade- 
quate woods and mill crews. 


Our operations have been subject to many 
restrictions—just as yours have been .. . priori- 
ties to observe . . . limitations and allocations 
beyond our control — government war orders 
that had to come first—and before we got one 
filled there was another one on top of it. 


Operating under war necessities today, Kinzua 
is looking ahead to the peacetime of tomorrow 

. when the well-known Kinzua service will 
again be yours to command—when we can 
meet and satisfy the needs of our customers 
as we would like to do. | 


Our first peacetime job is to give re-employ- 


ment to our 117 men in the service. We have 
plans for doing it. 


One of the principal Kinzua postwar aims is to 





broaden its wood utilization program along 
lines which will mean greater employment by 
more fully using the product of the log. The 
Kinzua line of factory specialties utilizing 
the products of the log to the greatest extent 
will be further developed. Some new equipment 
is already on order. Additional equipment is 
contemplated. All this is in keeping with our 


goal t6 make Kinzua a permanent operation. 


The net result of Kinzua’s postwar plans will 
be to provide its customers with a better prod- 
uct than ever before and a more diversified 
line of products. Our one objective will be to 
make Kinzua’s service ever more valuable to 
you—the customer. 
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EDITORIAL 


It's Postwar—Now! 


Now that the long-awaited Japanese surrender 
has materialized, it’s a good time to take stock of 
our surroundings, to evaluate what we've been 
through, and to probe into the future in an attempt 
to make sound plans for business action. 

For many long months and years we have read 
and talked about “postwar planning’ until the 


term became threadbare and distasteful from hard. 


and continuous use. But now the postwar period 
has started. Soon it will be time to translate our 
good plans into action—or to make new plans if 
we are no longer satisfied with the old ones. 

The United States has been at war for almost 
four years and has spent almost 300 billion dollars 
to fight that war. Our armed forces have suffered 
casualties of 1,068,216, with more than a quarter 
of a million men killed. It has been a time of heart- 
break and sorrow, of scarcity and confusion. The 
whole nation rejoices to see peace come at last. 

In a business sense, lumber dealers have learned 
much during the war. Plagued by drastic shortages 
of lumber and other critical materials, they have 
managed to operate profitable businesses by diver- 
sifying their lines and selling over the counter. 
Many of them have found that it pays to sell direct 
to consumers—that it requires a clean, attractive 
store and yard to appeal to consumers. These les- 
sons will not be forgotten easily. There is a strong 
trend now towards modern stores and diversified 
lines, a trend that will rapidly gain momentum in 
the months ahead. 

Some of the minor aggravations which have 
attended the war are due to be ended soon. Ration- 
ing of tires, gasoline and shoes will be abolished. 
Manpower controls will be abolished. However, 
many restrictions and regulations will remain in 
force for some time—at least until the situation is 


clarified. 


Confusion and uncertainty lie ahead. For a while 


at least we are bound to have a fairly high degree . 


of unemployment. Reconversion plans have been 





handled badly; some civilian goods will reach the 
market quickly, but volume production of others 
will be delayed. 

We are inclined to believe that further relaxa- 
tions in building restrictions will be announced in 
the very near future. It will be easier to obtain help. 
Lumber and building materials will gradually be- 
come more plentiful—but it will take dealers a 
long time to build up adequate inventories. 

Nobody knows exactly what the future holds, 
but it behooves all lumber dealers to remain 
alerted. Soon the confusion and uncertainty will be 
dispelled, and opportunity will present itself. The 
man who is ready to do a real merchandising job 
will make the most of that opportunity. 


Hail the New Czar! 


Word that Hugh Potter of Houston, Texas, has 
accepted the post of construction coordinator is 
good news to the Nation’s lumber dealers. With 
many years experience as a successful builder and 
businessman, Mr. Potter is pre-eminently qualified 
to do an outstanding job for the industry and the 
Nation. It appears that he will be granted sufficient 
power and authority to perform that job right. Re- 
sponsible only to the President and Reconversion 
Chief John Snyder, Potter will head a committee 
composed of representatives from many govern- 
ment agencies. His job will be to facilitate recon- 
version of the building industry. It’s a big job, 
and one of its phases is the production and distri- 
bution of lumber and building materials. 

Theoretically we are still opposed to govern- 
ment control and regulation of the industry. We 
recognize, however, the immediate need for sound 
planning and action to clean up the confused 
muddle and get reconversion under way. It-was 
all-important to put a capable man in charge of 
this activity. We hail the selection of Mr. Potter 
as a wise move and wish him luck on his new ven- 
ture. : 






Lumber Dealers Adopt Platform 


EPRODUCED on this page is a 

“pledge of service” which was 
written in an attempt to define the 
functions of a modern retail lumber 
dealer. A number of enthusiastic 
dealers are advocating adoption of the 
pledge as a national platform. 

A product of collaboration of dealer, 
manufacturer and editorial minds, the 
platform first won official recognition 
recently when the Middle Atlantic 
Lumbermens Assn. approved it unan- 
imously. Shortly thereafter, the Lum- 
bermen’s Assn. of Texas held special 
meetings which indorsed the platform 
in principle and referred action to 
the executive committee and board 
of directors. “Be it further resolved,” 
continued the Texas statement, “that 
this resolution, if it is further acted 
upon by the board of directors . : 
that the board of directors of the 
National Retail Lumber Dealers 
Assn. be informed of this action and 


urged to make this platform a na- 
tional instrument at the earliest pos- 
sible moment.” 


The Lumbermen’s Assn. of North- 


ern California followed suit by an- 
nouncing official adoption of the plat- 
form during the last week. in July. 
At the present time the matter stands 
there. These three great associa- 
tions, comprising at least 10 percent 
of the Nation’s lumber dealers have 
approved the platform — but it has a 
long way to go before it can truly be 
called a national instrument. 

A study of the platform will reveal 
its purpose. It is not so much an op- 
erating pattern as it is a definition. 
It attempts to define the retail lum- 
ber business in terms the public can 
understand and appreciate. It spot- 
lights the lumber yard as the key 
factor, the central sales agency, of 
the entire building industry. 

Considerable opposition has been 
encountered wherever the platform 
was proposed to dealer groups, but 
complete and detailed discussion and 
objective analysis have unusally dis- 
sipated such opposition. At least such 
was the case at the Middle Atlantic, 
Texas and Northern California meet- 
ings. Most frequent objection to adop- 


tion of the platform was the fear that 
it would force dealers into the con- 
tracting business. When it was ex- 
plained that a dealer could serve as 
a central sales agency—could sell 
construction jobs as packages — with- 
out entering the contracting business, 
the objections were withdrawn. 
Other objections came from city 
dealers who have business almost ex- 
clusively with contractors, and who 
felt that they might be obliged to re- 
organize their business in terms of 
package selling to the consumer. It 
was pointed out that the phrase “with- 
in the scope of my ability and re- 
sources” would permit them to go 
only so far as they thought they 
could in consumer merchandising. 
Advocates point out that national 


and local publicity of the platform will ° 


drive more consumers to the dealer’s 
place of business. This control of 
consumer business would strengthen 
the city dealer’s position with his 
contractors. For the dealers selling 
direct to consumers, this increased 
store traffic would have advantages. 











Pledge of Service 


AS A RETAIL LUMBER 
AND BUILDING MATERIAL 
DEALER, within the scope 
of my ability and resources, 
it is my purpose: 


(a) TO MAINTAIN a con- 
struction sales and service 
center with adequate in- 
ventories and displays of 
counter and warehouse mer- 
chandise concerned with con- 
struction. 


(b) TO INTEGRATE the 
elements which make up 
construction service pack- 
ages, such as land, materials, 
equipment, design, fabrica- 
tion, finance and utilities, so 
that the public will be af- 
forded an opportunity to buy 
under a centralized sales and 
service responsibility the 
complete building package, 
installed or erected, ready to 
use, at a _ pre-determined 
price. 


(c) TO COORDINATE the 
services of architects, build- 
ers, sub-contractors, mechan- 
ics, building finance agencies, 
producers and realtors, so 
that the public will receive 
the latest authentic informa- 
tion and guidance from these 
associates, who will also pro- 
vide the expert skill to de- 


sign, assemble, install, fabri- 
cate and deliver packages of 
building service. | 


FURTHER PLEDGE: 


1. TO PROSPECTIVE HOME 
OWNERS: a complete serv- 
ice with that quality in de- 
sign, materials, construction 
and financing which will as- 
sure the maximum in health, 
comfort, convenience, beauty, 
durability and low cost main- 
tenance. 


2. TO ALL PROPERTY 
OWNERS: a complete service 
on repair, maintenance, re- 
modeling, improvements and 
additions, including the work- 
manship of specially trained 
mechanics. 


3. TO THE FARMERS IN 
MY TRADING AREA: acom- 
plete farm building service 
which will bring modern 
comforts and conveniences to 
the farm home, will provide 
for adequate shelter and in- 
creased productivity of live- 
stock, and will conserve pro- 
duce through modern storage 
facilities. 


4. TO CONTRACTORS, IN- 
DUSTRIAL AND COMMER- 
CIAL BUYERS: a complete 
line of materials and services 
for repairs, construction, 
maintenance and industrial 
uses. 


5. TO ARCHITECTS, CON- 
TRACTORS, REALTORS 
AND FINANCING AGEN- 
CIES: a central sales head- 
quarters with sales leader- 
ship, adequate sales promo- 
tion and year-round creative 
selling to the end that the 
maximum attainable volume 
of construction will be de- 
veloped to employ their serv- 
ices. 


6. TO MY MANUFACTUR- 
ING AND WHOLESALE 
SUPPLIERS: full coopera- 
tion in maintaining adequate 
inventories, suitable displays 
and effective merchandising 
to the end that my trading 
area shall provide them an 
adequate volume of annual 
consumption of their prod- 
ucts. 


7. TO MY EMPLOYEES: 
good working conditions, 
steady employment, income 
incentives together with thor- 
ough training and ample op- 
portunity for advancement 
and increased earnings. 


8. TO MY COUNTRY, THE 
UNITED STATES OF AMER- 
ICA: to do my full part in 
the perpetuation of the free- 
dom of business enterprise 
which has made America 
great —a nation of home 
owners. 
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How Your Lumber 
Dealer Can Help You 


b> 


a complete modernization job, in- 
stalled by his own workmen or by 4 


When you modernize your home 
you want to get the maximum value 
for every dollar spent. You need 
competent advice in planning the im- 
provements, in selecting the proper 
materials. You can be sure of last- 
ing satisfaction if you go to your 
lumber dealer for this advice. 

Why get your information, service 
and material piece-meal when you can 
get “one-stop” service at your lumber 
dealer’s? He offers you his vast 
knowledge of materials and methods, 
solves problems in structure and de- 
sign, and plans for your individual 
needs. 

Your lumber dealer can furnish you 


reputable contractor. And he can ar- 
range for convenient monthly pay- 
ments if you wish. 








See Your Lumber Dealer First 








HE following ten pages com- 

prise the second instalment of 
a 32-page consumer booklet titled 
How to Modernize Your Home. Deal- 
ers will recall the first instalment in 
the August 4 issue embraced exte- 
rior remodeling jobs with suggestions 
to home owners for repair, enlarge- 
ment and beautification of existing 
homes. The third instalment will ap- 
pear in the September 1 issue. 

The portion of the booklet con- 
tained in this issue takes the home 
owner inside the house for a checkup 
on the kitchen, attic, basement and 
bathroom, along with a page of ideas 
for built-in furniture to utilize un- 
used nooks and corners in older 
homes. 

For those dealers who did not have 
an opportunity to read the first instal- 
ment and the introduction to it, this 
booklet, How to Modernize Your Home 
is written for consumers and has been 
prepared by the editors of AMER- 
IcAN LUMBERMAN as a_ Sales tool 
to be used by retail lumber dealers in 
Promoting home repair, remodeling 
and modernization. It is promotional 
material — not a technical manual. 

Although the critical shortage of 
manpower and materials prohibits any 
appreciable amount of such business 
at the present time, the editors of 
AMERICAN LUMBERMAN feel it is 
hot too early to prepare promotion 
material to be ready for use as soon 
as lumber begins to flow back 
into retail yard bins in quantities suffi- 
cient to take care of civilian needs. 
How to Modernize Your Home will be 
right on the job when that time comes 
—ready for immediate distribution. 






When the third instalment has been 
published, the material will be as- 
sembled in a 32-page book with an 
attractive cover in color. The back 
cover will be so arranged that the 
dealer can have his firm name im- 
printed there and use the booklet as 
a direct mailing piece to be distributed 
to home remodeling prospects in his 
trading area. 

In preparing material for the book, 
emphasis was placed on the effort to 
convince home owners and the con- 





Although materials and la- 
bor shortages prohibit vol- 
ume now, dealers can prepare 
to tap rich market as soon as 
conditions warrant. Second 
installment of consumer home 
modernization booklet in this 
issue. 





suming public that the retail lumber 
yard is the first place they should go 
when planning any type of home re- 
pair, remodeling or modernization. 
Because there are so many types of 
retail outlets bidding for a portion of 
the huge potential home moderniza- 
tion market, it is paramount that re- 
tail lumber dealers do everything 
possible to retain such business. It 
was not until recent years that mer- 
chandisers outside of the retail lum- 
ber yard field realized that home re- 
pair and remodeling business was an 
unusually profitable enterprise. As a 
consequence outlets which never bid 
for the dollars spent on such projects 
are now actively cultivating the mar- 
ket to the detriment of lumber deal- 
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ers, the only operators who can give 
all round, “one-stop” service to such 
customers. 

This 32-page book, when published 
and made available, can be used to 
present hundreds of practical ideas 
for modernizing and repairing soundly 
constructed existing houses—can also 
be used to help convince prospects 
that the retail lumber yard is the 
first place they should visit when 
contemplating any kind of work on 
their homes. As evidenced by the 
short reproduction of a portion of the 
text of the book on this page, con- 
sumers are told that instead of con- 
tacting a half dozen different firms 
to get one job finished on their homes, 
they can deal with one firm from be- 
ginning to end—the retail lumber 
dealer. They are told that he can 
help them plan, see that the construc- 
tion is completed by competent labor 
and arrange for financing by monthly 
payments if that is desired. 

The check lists accompanying each 
section of the book provide an oppor- 
tunity for the home owner to make 
an inventory of the condition ‘and 
livability of his present house. By 
using these check lists, home owners 
will discover many defects in their 
houses that had gone’ unnoticed, 
chiefly because no one ever pointed 
them out. A lumber yard salesman is 
on thin ice when he visits a home and 
proceeds to find all the defects and re- 
veal them to the owner, but by using 
this check list system the home owner 
can check over his home himself and 
discover its defects and deterioration 
without embarrassment of the possi- 
bility of the dealer incurring ill will 
for being too critical of the house. 

Although the material in the book 
is addressed to consumers exclusively, 
retail dealers and their staffs will find 
a host of ideas assembled here that 
can be used in talking home repair 
and modernization to their prospects. 
That is why it is being published first 
in serial form in AMERICAN LUMBER- 
MAN. The book is devoted exclu- 
sively to home repair and moderniza- 
tion because that is undoubtedly the 
first type of business that will reach 
appreciable volume after V-J Day, with 
new home construction reaching its 
maximum activity in months to follow. 
Furthermore, it is an established fact 
that a number of small home repair 
and remodeling jobs produce more net 
profit for the dealer in the long run than 
one single large new home job where 
the builder in an uncontrolled economy 
is out pitting dealer against dealer in 
an effort to whip the prices down. By 
handling everything for the buyer on 
repair and remodeling, from planning 
through financing and installation, the 
lumber dealer can control the deal 
from start to finish and usually come 
up with a fair and legitimate profit. 


41 











Check List 


Do you need modern kitchen cabinets? 
with ample drawer and shelf space 
to store within easy reach? 

Are the knobs and locks on your cabinets 
in poor condition? 

Do you lack plenty of work counter 
space? 

Is your broom closet inadequate? 

Do you need a built-in ironing board? 

Is your sink in an awkward location? 

Is your sink in poor condition? 

Is your floor hard to clean because it 
needs repair? 


Would a new color scheme or repainting 
make the room more cheerful? 


Do you need more windows, in better 
locations? 


Would swinging windows over sink im- 
prove the lighting and ventilation? 

Is your outside door in a bad location? 

Do you need a swinging door to the 
dining room? 

Should you have a kitchen ventilator? 


Is there space to provide a cheerful 
breakfast mook for quick, informal 
meals? 
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You Can Have 
A PERFECT KITCHEN 


AMERICAN LUMBERMAN, August 18, 1945 


Augu: 





Trim and Efficient 


Here is streamlining any homemaker can un- 
derstand and appreciate. In this modernization 
job an old leg model sink has been replaced by 
a modern one of enamel; and above it ample 
cabinet space has been provided to minimize 
the drudgery of kitchen work. Yes, beauty has 
invaded the kitchen. The dullness of mere util- 
ity has given way to sleek forms of modern effi- 
ciency. The trim appearance of all the appoint- 
ments will give any homemaker a lift the minute 
she enters this room. 
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@ Space conservation. This unusual built-in plywood 

breakfast bar, right, resembles a cabinet when not in 

use, requires little space and adds a work surface. The 

counter surface is about eight feet long, with linoleum 
over plywood. 


@ Ina kitchen such as the one illustrated below, mod- 

ern design and equipment have made working in 

what once was a domain of drudgery a pleasure. 

Fewer steps, less work—these are the advantages to be 

gained from ample cabinet room and carefully planned 
work centers. 


Work is Easier 
In Kitchens Like These 





@ Above is another version of a streamlined modern 

kitchen. Compact in arrangement, handsome in ap- 

pearance, and richly provided with storage cabinets 

and shelf space, it is sure to thrill any homemaker, 
who has pride in her culinary skill. 


@ Trimness of appearance in all appointments, effi- 

ciency in arrangement, with the plus quality of beauty 

—these are the features of this modern kitchen, left. 

Here, too, ample cabinet space has been provided for. 

Everything, in fact, combines to make kitchen tasks 
pleasant. 
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This charming breakfast room right off 
the kitchen is a real step-saver. It affords 
a convenient place for breakfasts, 
luncheons, late suppers—even family din- 
ners when informality is the keynote. The 
sparkling, easy-to-clean walls are a joy 
to the housewife . . . Many old homes 
have a pantry or closet that can be con- 
verted to a modern room like this. 








Steps With A Modern 
Breakfast Nook 


As modern as tomorrow, 
but in perfectly good 
taste, is this attractive, 
comfortable breakfast 
nook. Located in one cor- 
ner of a large kitchen, this 
nook offers the maximum 
convenience to a busy 
housewife. The table is 
sturdily constructed of fir 
plywood, with a mirrored 
top. The luxurious bench 
is upholstered in leather. 
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ANOTHER ROOM 





Check List 


Could a remodeled attic contribute to 
the liveability of your home? 

Is there sufficient room for additional 
living quarters? Playroom? Den? 
Would it be more easily accessible with 

a good stairway? 
Does your attic need insulation? 
Does your attic need new flooring? 
Would more windows give better ventila- 
tion and light? 
Your Basement 


Is your basement stairway in poor con- 


; mn? 

Does the stairway need a safety hand- 

Does your basement get damp easily, 
need waterproofing? 

Is the floor in poor condition? 

Is there available space that could be 
used for a hobby room? 

Does your basement need better lighting 
and ventilation? 

Do you need a ceiling in your basement? 

Do you need an outside basement en- 
trance to the back yard? 

Should your laundry be partitioned from 
the rest of the basement? 

Do you need more cabinets and shelv- 
ing for canned zgoods? 

Does your coa] bin leak dust into the 
basement? 
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Flere is graphic proof of what can be done to 
improve an attic or basement. Right planning has in 
each case covered ugly features; and what were once 
uninhabitable units have been changed into comfort- 
able quarters. By employing dormers or using larger 
windows in the gable ends, the attic has been bright- 
ened up and made cheerful and livable. It costs so 
little to add another room to your home, and the en- 
hanced value it gives a home makes it easily worth < 
the effort. 
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Basement Recreation Room 
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@ This shows how a charming child's room was cre- 

ated from an otherwise uninhabitable half story. Dor- 

mer window provided an opportunity for creation of 

an alcove, emphasized by building a 3x4 foot closet 

at one side of the window. The bare wooden rafters 

were covered with smooth gypsum wallboard painted 
a pastel shade. 


@ What young member of a family wouldn't be 

pleased with his or her own room fixed up with a 

sturdy built-in bunk, drawers for any and all collec- 

tions, a comfortable chair, reading lamp and a table 

for study or hobbies. The use of wallboard gives the 

room a finished look, and linoleum on the floor means 
easy cleaning-up. 
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@ Here is the answer for the family who wants an 
extra room for guests for part of the year and a study 
for the rest of the time. This dual-purpose room, which 
could also be used for a full-time bedroom for growing 
families, was made by finishing off one end of an attic, 
leaving plenty of room at the other end for storage. 


@ Comfortable living quarters for @ young couple were 
the result of using color and ingenuity in this aftic 
space. Since gypsum weallbeards, used to lime the 
room, are fireproof, the attic which was ence a hazard 
with its accumulation of junk, is now impervious te 
fire and mokes an attractive end livable reom. 





@ Hard to believe it's the same basement, yet it is. This 
is the kind of a transformation that can be achieved in 
thousands of similar basements. Replacement of the heat- 
ing unit and plenty of elbow grease and paint changed 
this one from an uninviting catch-all to a handsome recrea- 
tion room. Note the valance that conceals the pipes and 
valves near the ceiling, adding much to the room’s attrac- 
tiveness. 


@ All that was needed to turn this 
dark, gloomy basement into a recrea- 


e e tion room was a little imagination. 
Glorifying the Basement This transformation is typical of thou- 
sands of other basements that have 
been converted into attractive, livable 
units. At moderate cost such waste 
space can easily be turned into an 

asset. 
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@ Here is solid comfort with a view. On either end 
of the window lounge and easy of access, is a cabinet 
@ The above view shows how for the convenient storage of the small but numerous 
pes ent A a ee appurtenances of gracious living. 
confers a note of di 
a room. 


Built-in Fureited 


@ For all its elegance and 
suave modernity, solid value is 
added to this dressing table by 
the proximity of a sturdy, built- 
in wardrobe that combines 
beauty with utility. 


@ This nook chest of drawers 

and closet (door at _ right) 

added storage space to a bed- 

room. Made of plywood with 

surfaces papered to become a 
part of the walls. 








@ When space is at a pre- 
a mium the built-in unit is a 
@ The trend is toward elimination of a handsome solution. The chest 
wall separating dining space from the of drawers shown below illus- 
living space. Illustrated below is the trate a masterful blending of 
use of sectional furniture. This built-in utility and beauty . . . and 
davenport-bar helped modernize an old snug comfort, too. 
home, cleverly combining sophistication 
and practicality. 








atanaed 

















@ The old-style inconvenient bath- 
room at the right was given the 
magic touch of modernization. The 
postwar tub, with a seat, is only 
four feet square. It's a space- 
saving unit, yet the diagonal bath 
provides the same area as in a 
five-foot tub. Note the telescopic 
shower curtain rod, neatly out of 
the way when not in use. Tub 
faucets and spout are well above 
the top of fixtures to insure pro- 
tection against back-siphonage. 





















@ The magic of modernization has by no 
means overlooked the bathroom. It, too, 
has become an up-to-date attractive room. 
At the left, a charming bathroom with well 
chosen fixtures and appointments now occu- 
pies the space formerly given over to a 
kitchen pantry. Outmoded by the installa- 
tion of modern cabinets and sink, its new 
beauty and planned use of space will be a 
source of pride to the homemaker for years 
to come. 
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Check List 


Does your bathroom need relocating 
and rearranging to provide more 
privacy? 

Do you feel the need for more bathroom 
facilities? 

Are your bathroom fixtures out-of-date? 

Do you need a shower? 

4re wall and floor coverings unattrac- 
tive? 

Are walls and floors hard to keep clean? 

Is the cabinet too small? 

Ils it in an awkward location? 

Do you have insufficient light? ‘ 


Dees the light come from the wrong 
direction? 
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Convenience Is Important, Too! 








If you live in the coun- 
try, or in a suburban de- 
velopment without water 
mains, you can still have 
a modern bathroom like 
those illustrated on these 





pages. An electric water 
system, consisting of a 
pump and pressure tank, 
will deliver an ample sup- 
ply of running water to 
bathroom, kitchen and 
laundry. Operation is au- 
tomatic and inexpensive. 
A well-installed water sys- 
tem will give years of 
trouble-free service. If 
electricity is not available, 
the unit can be gasoline- 
powered. . . . No matter 
where you live, don’t de- 
prive your family of the 
comfort and convenience 
of a modern bathroom. 


WATER SYSTEM 








N PREWAR years there was never 

any concentrated effort made or defi- 
nite program offered in educational 
institutions to train men for 
careers in the retail lumber field, 
which comprises a great deal of light 
construction and engineering, in addi- 
tion to merchandising. This situation 
was due to the fact that the industry 
is made up of thousands of small units 
scattered throughout the nation with 
no centralized control or uniformity in 
operation. 

Since 1941, however, a number of 
colleges and universities have become 
interested in offering courses designed 
specifically for training personnel plan- 
ning to enter various segments of the 
light construction and engineering 
field. Courses in architecture and civil 
engineering have for years trained 
men to follow careers in heavy con- 
struction which includes roads, 
bridges, railroads, canals, dams, fac- 
tories, public and office buildings. No 
training, however, was stressed for 
work in the light construction indus- 
try which embraces homes, farm build- 
ings, stores, garages, small industrial 
buildings of all kinds and the general 
field of structural repair, remodeling 
and improvement. It can be classified 
roughly as that segment of the build- 
ing industry where contract prices run 
from $1.00 up to $20,000. The largest 
volume on any single phase of work 
in this field is, of course, the American 
home. That is the field which holds 
prime interest for the retail lumber 
dealer and his personnel. 
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For Lumber Yard Operation 


Merchandising “know how” and technical 
knowledge of light construction are the 
essentials now taught by many colleges 


Eager young men graduating from 
high schools or returning from the 
war fronts are casting about for a 
place and a career in the economic 
structure of our nation. It is to the 
interest of retail lumber dealers to 
point out to ambitious young men the 
opportunities offered by the light con- 
struction industry, either for employ- 
ment or for the investment of capital 
for ownership. In normal years, the 
light construction industry equals the 
heavy construction industry in dollar 
volume, although this is not apparent 
to a casual observer because the busi- 
ness is scattered over so many small 
units of business, which in turn scat- 
ter their volume over a number of 
relatively small contracts. These break 
down into three major classifications 
or markets—that for new homes, for 
structural improvements and for farm 
buildings. In the past the annual vol- 


in the picture that will pay dividends 
is occupying the attention of progres- 
sive thinking businessmen in all fields 
in any way related to building. 

The evolution in retail lumber dealer 
stocks, sales premises and services dur- 
ing recent years has carried with it 
the need for more specialized training 
of personnel. If the modern lumber 
store is to be successful in competing 
with other outlets for the home build- 
er’s and home owner’s dollar, then the 
personnel must be armed with the nec- 
essary implements to satisfy all types 
of consumers in a wide range of in- 
come brackets. Specialized advanced 
training is one of the essentials if 
sufficient competent manpower is to 
be channeled into the retail lumber 
field in the future. 


COMPLEX PROBLEM 
In addition to decentralization and 
diversification of the light construc- 
tion and engineering industry, the edu- 





married. 


Administration. 





Free College Training for War Veterans 


Veterans of World War Il, interested in entering 
the field of light construction and marketing in the 
retail lumber business, will find they have an oppor- 
tunity for free training that should not be passed up 
without serious consideration. 

Any veteran of World War II who served more 
than 90 days is eligible for college training with tui- 
tion paid by the government for one year plus the 
number of months he was in service. This tuition 
fund and other essential study material expenditures 
cannot, however, exceed $500 per year. In addition 
to this the veteran will 
subsistence money if single and $75 per month if 


This offer by the government is available in all 
colleges and universities approved by the Veterans 


receive $50 per month 








ume has reached as high as $6,000,000,- 
000 and predictions by competent 
observers for postwar years reveal 
a potential of almost twice that an- 
nual figure. The prospects of this 
being a lucrative postwar field for any- 
one able to serve it has never been 
questioned. The scramble for a spot 


cational problem is further complicated 
by complexity of its products and serv- 
ices. A new home, for example, has 
30,000 parts contributed to by a hun- 
dred industries and fitted together 02 
the site by a score of different types 
of labor. The problem of building an 
adequate program of study to provide 


AMERICAN LUMBERMAN, August 18, 1945 


educé 
portu 
as in 
or an 
ratio. 
dustr 
studi 
aesth 
as CO! 
of hu 
The 
sires 
build: 
know 
wher 
locali 
all tl 
only 
be fe 
such 
neede 
succe: 
yards 
some 
mate! 
in ho 
less 1 
tion | 
thems 
gressi 
manu 
lets fe 


Abo 
was C 
ber of 





Augu. 








nds 
rres- 
elds 


‘aler 
dur- 
h it 
ning 
nber 
ting 
uild- 
1 the 
nec- 
ypes 
f in- 
need 
we if 
s to 
mber 


and 
truc- 
edu- 


licated 
1 serv- 
e, has 
a hun- 
her on 
, types 
ing an 
provide 


, 1945 





educationally for the varied career op- 
portunities in the building industry is 
as involved as the field of agriculture 
or any one of the professions. Prepa- 
ration for careers in the shelter in- 
dustries therefore would call for 
studies in fields as wide apart as 
aesthetic design and sewage disposal, 
as concrete mixing and the psychology 
of human relations. 

The young man or woman who de- 
sires a Successful career in the light 
pbuilding industry requires a general 
knowledge of the subjects listed else- 
where on these pages. Although some 
localities do not require knowledge on 
all these subjects it is obvious that 
only in a college or university is to 





found competent instruction for 


such varied requirements as will be 
needed in larger communities in future 
successful operation of retail lumber 
yards. There is already talk among 
some major manufacturers of building 
materials and other components used 
in homes and farm buildings that un- 
less retail lumber dealers of the na- 
tion show more inclination to train 
themselves and their personnel as ag- 
gressive merchandisers, these prime 
manufacturers will look to other out- 
lets for distribution of their products. 


COURSES NOW OFFERED 


About two years ago this problem 
was called to the attention of a num- 
ber of educators in the country. They 


have studied the problem and the re- 
sponse has thus far been gratifying. 
Arthur A. Hood, director of dealer re- 
lations for the Johns-Manville Corp., 
and H. F. Lotz, of the dealer relations 
division of J-M, have been especially 
active in contacting colleges and uni- 
versities to interest them in training 
young men and women for careers in 
the light construction and marketing 
field. 

The following institutions now offer 
four-year courses in light construction 
and marketing: 

Alabama Polytechnic Institute 

University of Minnesota 

North Carolina State College 

Massachusetts Institute of Technol- 
osy 

Michigan State College 

Rensselaer Polytechnic Institute 

University of New Hampshire 

University of Wisconsin 

Georgia School of Technology 

Oregon State College 

New York State College of Forestry 
at Syracuse University 

Oklahoma A & M College 

University of Oklahoma 

Kansas State College 

Kansas University 

University of Idaho (Course in con 
nection with Agricultural Engineer- 
ing) 

The following institutions have set 
up two-year courses covering much of 


the work required in light construc- 
tion and marketing: 

Wentworth Institute, Boston, Mass. 

New York State Agricultural & 
Technical Institute 

David Rankin, Jr., School of Me- 
chanical Trades, St. Louis, Mo. 

Temple University, Philadelphia,. 
Pa., has established for fall entrance 
this year a one-year day course and 
a three-year night course in contract- 
ing and estimating. 

Washington University, St. Louis, 
Mo., is expected to announce a four- 
year course to be available for en- 
trance this fall. 

The University of Denver and Omaha 
University have established four-year 
courses and will teach the course if 
conditions warrant and they get suffi- 
cient enrolment. 

SETTING UP COURSES 

The following institutions are in the 
process of setting up curricula but to 
date no announcement of courses of- 
fered has been made: 

Massachusetts State College 

Colorado A & M College 

University of Maine 

Virginia Polytechnic Institute 

Rhode Island State College 

University of Connecticut 

Reports from the following institu- 
tions indicate interest in establishing 
courses of study in light constructian 


(Continued on Page 90) 











General Knowledge of These Subjects Essential 


HE complexity of products and 
services in the light construc: 

tion and marketing industry neces- 
sitate general knowledge on a wide 
variety of subjects as preparation 
for a successful career. Retail lum- 
ber dealers and their key employes, 
whether they have ever consciously 
taken inventory of what they have 
studied or not, have background 
and general practical knowledge in 
many of the subjects listed below. 
Students preparing for careers in 
the light building industry will 
study most of these topics in vary- 
ing degrees: 

House and Farm Architecture 

Architectural Taste in Small Con- 
struction 

Home and Farm Construction 
Practices 

Drawing and Sketching 

Blueprint Reading and Quantity 
Surveys 

Specification Writing 

Estimating 

Construction Supervision and 
Danger Points 

Materials Identification and Grad- 
ing 

Material Uses, Fabrication and 
Assembly 

Prefabrication Techniques 





Salesmanship and Sales Manage- 
ment 
Retailing and Marketing Princi- 
ples 
Analysis of Small Construction 
Markets 
Real Property Analysis and Struc- 
tural Surveys 
Psychology of Advertising 
Telephone Merchandising 
Techniques 
Office Procedures and Manage- 
ment 
Credits, Collections and Time 
Payment Selling 
Business Mathematics 
Money, Finance and Banking 
Contracts, Documents and Business 
Law 
Government and Business 
Zoning, Codes and City Planning 
Mortgage Practices 
Leadership Techniques 


Public Speaking 

Public Relations 

Industrial Relations 

Personality Development 

Grammar and Composition 

Commercial Art and Display 

Techniques , 
Home Economics 

Home and Garden Arts 

Principles of Real Estate Ap- 
praisal 

Philosophy and Ethics 

Sociology 

Foremanship Techniques 

Teaching Techniques 

Economic Principles 

Accounting, Statistics and Bud- 
geting Practices 

Business Organization and Man- 
agement 

Interior Decorating 

During a course of study in prep- 
aration for a career in the building 
industry, emphasis would be placed 
on those topics listed above which 
are most pertinent to the particu- 
lar phase of the business which the 
student chooses to enter. Plans for 
the ownership or management of 
a retail lumber business would call 
for emphasis different from that 
needed for a sales manager or a 
construction superintendent. 
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Labor, {Management Establish National 
Lathing, Plastering Foundation 


Plans for reconversion and more 
jobs for the postwar effort in the build- 
ing industry have received strong re- 
inforcement. Organized labor, repre- 
sented by two of the oldest AF of L 
building trades unions, and manage- 
ment, represented by contractor em- 
ployers, have arranged to cooperate in 
a national educational-publicity cam- 
paign. 

Utilizing research, publicity, adver- 
tising and general promotional meth- 
ods, the Wood, Wire and Metal Lathers 
International Union, Wm. J. McSorley, 
president; the Operative Plasterers 
and Cement Finishers International 
Association, John E. Rooney, presi- 
dent: and the Contracting Plasterers 
International Association, Oscar A. 
Reum, president, are establishing this 
month the National Foundation for 
Lathing and Plastering. 

The foundation plans to formulate 
standards designed to provide for 
buildings of all types, lathing and plas- 
tering which will assure economy in 
first as well as in maintenance costs. 
The standards contemplate interior 
and exterior finishes which lend them- 
selves to modern as well as the more 
conventional styles and forms of ar- 
chitecture, and to emphasize the deco- 
rative values and advantages of at- 
tractively plastered surfaces. 

At the same time that these advan- 
tages are explained and the lathing 
and plastering IQ of the average citi- 
zen is given a boost, the foundation’s 
sponsors intend to further develop the 
skills of building mechanics not yet 
at the peak of their workmanship to 
provide an ample number of mechanics 
qualified to conform to foundation’s 
high standards. 

Of special interest to the construc- 
tion industry is the plan to foster the 
use of construction materials and prac- 
tices to assure permanent property 
values. The sponsors feel that if the 
present trend toward individual home 
ownership is to continue as the driv- 
ing force in postwar building, prospec- 
tive purchasers must be assured con- 
struction values will outlive the mort- 


gaze. 
The building industry says the foun- 
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dation, must again offer values com- 
parable with those of the many other 
industries and services competing for 
John Q. Public’s dollars. 

Experiences of the recent past with 
stripped, victory model wartime con- 
struction, providing dubious equity for 
dollars paid in, must make way for 
well designed and well constructed 
buildings of durable materials. 

Heading the work of the foundation, 
as national director, will be Erwin 
Lurie, construction engineer, who 
prior to being with the War Produc- 
tion Board, made numerous contribu- 
tions to building science and research 
by inventions and technical literature. 


Interim Pricing Formula 
Given Prefab Producers 


Producers of prefabricated dwell- 
ings have been given an interim pric- 
ing form, effective Aug. 13, which per- 
mits a greater amount of automatic 
pricing, the Office of Price Admin- 
istration said last week. 

The formula affects two classes of 
prefabricators who constitute  vir- 
tually the entire field of prefabricated 
dwelling manufacturers. They are es- 
tablished producers offering new 
types of structures and new producers 
entering the field. 

In computing ceilings both classes 
will take as a cost base the March 
1942 prices of materials and labor 
they are using today. Thus 1945 ceil- 
ings will be automatically adjusted to 
changes since 1942 in kinds of mate- 
rials used and to changed labor pro- 
ductivity. 

Established producers will apply to 
their direct costs, computed on the 
basis of March 1942 rates, their aver- 
age percentage margin realized on 
their entire prefabrication operations 
during the calendar or fiscal year 
1942. 

New producers, unable to compute 
a margin under the above formula, 
must submit the percentage mark-up 
they propose to use, but may begin 
selling if the proposal is not disap- 
proved within 20 days. Proposed mar- 
gins will be approved by OPA only if 
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they are consistent with margins gen- 
erally prevailing in the industry. 

Manufacturers who now produce 
units that are the same as or similar 
to those they sold in March 1942 are 
not subject to this action. They will 
continue to sell at the highest price 
charged in that month. 


OPA Proposes Plan for 
Reconversion Ceilings 


A tentative policy on distribution 
prices for reconversion products was 
laid before representative groups of 
wholesalers and retailers by Office of 
Price Administration officials at a two- 
day conference in Washington late in 
July. No final conclusions have been 
reached, OPA emphasized, and the 
policy outlined at the meeting is sub- 
ject to change on the basis of sug- 
gestions and criticisms received from 
the trade. 

To test whether. wholesalers and 
retailers will be able to absorb manu- 
facturers’ price increases, and if not, 
what part of them may be passed 
along, OPA proposed the following 
tentative plan: 

1. On goods similar to those hav- 
ing been in retail stocks during the 
war and normally sold in the same 
ways, OPA would apply the cost ab- 
sorption standards announced earlier 
in the year for non-reconversion 
goods. Under these standards, a trade 
with satisfactory over-all earnings 
would be asked to absorb increases 
on a product only to a point that 
would not bring its margin below its 
cost of handling the product. 

This cost is known as the expense 
rate, and the standard would apply 
to goods sold chiefly by those dealing 
in many different lines. 

Where goods are subject to uniform 
pricing, such as dollar-and-rent ceil- 
ings, trade-wide expense rates or pre- 
war dollar margins would be used. 
In most other cases, where normally 
there are wide variations in prices, 
as well as in margins, the minimum 
margin -would be the expense rate of 
the individual store or department. 

2. On goods of a kind not generally 
in stock during the war and that 
normally might account to the bulk 
of a dealer’s sales OPA would apply 
a new standard. This would require 
absorption only to a point that would 
not bring the trade’s margin below its 
pre-war realized dollar margin. 











A scr 

Yes, 
etn p 
Nothi. 
of two 
its sp 
cause | 
ing o! 
thing | 

LUM 
amazit 
streng: 
not det 

LUM 
throug 
expect: 





Augis 


ition 
was 
is of 
ce of 
two- 
te in 
been 

the 
- gub- 
sug- 
from 


and 
nanu- 
f not, 
assed 
ywing 


hav- 
g the 
same 
st ab- 
arlier 
ersion 
trade 
nings 
reases 
. that 
yw its 


‘pense 
apply 
ealing 


niform 
t ceil- 
yr pre 

used. 
rmally 
prices, 
nimum 
‘ate of 
nent. 
nerally 
1 that 
e bulk 

apply 
require 
would 
low its 
1. 


, 1945 



























LUMITE-1he screen that lasts / 


A screen that can’t rust —ever? 


Yes, that’s LUMITE*, the mod- 
ern plastic insect screen cloth. 
Nothing can corrode it! A swish 
or two with a damp cloth restores 
its spotless freshness. And be- 
cause it is mon-staining, repaint- 
ing of sills and sidewalls is a 
thing of the past. 

LUMITE’s durability is no less 
amazing. It has unusual tensile 
strength and resilience . . . will 
not dent or bulge in ordinary use. 

LUMITE can mever wear out 
through natural causes. Its “life 
expectancy” is far greater than 


ordinary screens. Tested daily on 
today’s battlegrounds, LUMITE is 
a proved product ...a “must” in 
any postwar building plans. 


Memo fo the trade: In ads like 
this, in professional publications, 
we are telling the LUMITE story 
to Architects, Engineers, Build- 
ers. They'll be “ripe” customers 
for you the day we get our con- 
sumer-production “green light.” 
Although your jobber cannot 
ship LUMITE till the war is over, 
write us now for full information 
and samples and get the jump on 
tomorrow’s building boom. 


*WOVEN FROM SARAN, PRODUCT OF DOW CHEMICAL Co. 


LUMITE: 
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Tested in War — Ready for Peace 


Many millions of feet of LUMITE screening are 
now being used successfully to protect the 
Armed Forces against disease-bearing insects. 
Today’s fighting men are your tomorrow’s cus- 
tomers . . . and they’re sold on LUMITE already! 


* 100% Rustproof under any conditions. 

* Cannot stain sills or sidewalls. 

* Strong, resilient . . . can’t dent or bulge. 

* Never needs painting . . . non-inflammable. 

* Not affected by humidity or salt air. 

* Will be competitively priced with better 
grades of wire screen cloth. 





Chicopee Manufacturing Corp., Lumite Division 
eS 
40 Worth Street I 


lds lng mas 





New York 13, N.Y. 


OPA Cancels $4 Increase 
For Southern Pine 2x4's 
Cancellation of an increase of $4 
per 1,000 board feet in the carload 
ceiling prices for all grades of short- 
leaf 2x4 southern pine lumber in 
lengths of 10 feet or longer was an- 
nounced by the Office of Price Admin- 
istration as being effective Aug. 15. 
The premium price, authorized July 
23 for a 90-day period, has been with- 
drawn sooner because there has been 
some alleviation of the critical posi- 
tion of 2x4’s for military needs, and 
the premium price no longer is needed. 
Any mill that has accepted orders 
for 2x4’s at the higher price before 
Aug. 15 may continue to ship lumber 
on such orders at the premium price 


until Oct. 21. On orders received on 
and after Aug. 15 the $4 addition may 
not be charged. 

OPA also announced adjustments in 
the ceiling prices for No. 2 and No. 3 
grade southern pine in 2x3, 2x8 and 
2x10 sizes, which bring increases and 
decreases of 50 cents to $1.50 per 1,000 
board feet in these sizes and grades. 


May Resume Some Construction 
Halted for Violating L-41 


Construction jobs halted by War 
Production Board action because they 
were violating order L-41 may be re- 
sumed under certain conditions the 
agency has announced. 

A builder who stopped construction 
either voluntarily or because he re- 
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Douglas Fn PLYWOOD 


PLYPANEL DEP. 


Are you planning to capitalize on the greatly increased demand for Douglas 
Fir Plywood in your market—awaiting its return to civilian use? 

Then, PAMUDO'S nationwide organization with long experience in the dis- 
tribution of Douglas Fir Plywood can be of valued service in handling your 
requirements—with prompt L. C. L. service from our 6 Warehouse Branches 
or Carload shipment from our plywood mills. 


WRITE FOR OUR CARLOAD PRICE SCHEDULE AND GRADE USE GUIDE. 


DOORS, FRAMES, MOULDINGS, 


Include in your plans for the post-war building program the use of PAMUDO'S 
Millwork Service. Investigate the advantages to you of the 33 years' experi- 
ence serving the dealers of the nation—and make PAMUDO your source 

of millwork 


Za 
GeD) PACIFIC MUTUAL DOOR Co. 
MILLS: OREGON--WASH. HOME OFFICE: TACOMA 1, WASH. 


KANSAS CITY 3, KANSAS 
CHICAGO 8, ILL 


COMPLETE WAREHOUSE STOCKS ©. 


© KANSAS CITY 


SASH, GLASS, CABINETS 


stocks for 


tomorrow's homes 





BALTIMORE 31, MD 
GARWOOD, N J] 





ceived a telegram from WPB instruct- 
ing him to “stop violating” L-41, may 
resume work without consulting WPB 
if the total cost of the entire con. 
struction job, including the work al- 
ready done, does not exceed the pres. 
ent applicable annual allowance for 
construction not requiring authoriza- 
tion. 

If construction has been specifically 
forbidden, the builder must apply for 
relief, even though the total cost is 
within the exemption limits. Request 
for a relief from a suspension order 
is made to the Chief Compliance Com- 
missioner of WPB, Washington; re- 
quest for relief from a consent order 
or “stop Construction” telegram is 
made to WPB field office; and request 
for relief from an injunction is made 
to the court granting the injunction. 

If total cost of the construction is 
greater than the exemption allowance, 
application for permission under L-41 
to complete the job must be made to 
WPB. 


Limit Amount of Lumber 
Obtainable on MRO Rating 


Lumber cannot be obtained on MRO 
(maintenance, repair and operating) 
ratings for use in construction forms, 
with some minor exceptions, the War 
Production Board has announced. 

This restriction, applicable to all 
form lumber in construction work ex- 
cept that having ratings granted for 
minor capital and plant additions by 
CMP regulations, “P” and “U” orders, 
is established by Amendment 1 to the 
lumber control order L-335 and is de- 
signed to prevent the use of priorities 
assistance in obtaining form lumber 
in construction permitted without 
priorities assistance. 

Public highway and street construc: 
tion (Order L-41-e) not exceeding 
$100,000 is now permitted without 
WPB authorization, and the general 
construction order L-41 as recently 
relaxed, also increases the amount of 
construction that is exempt from au- 
thorization, WPB pointed out. 


Hugh Potter Appointed Head of 
U. S. Construction Committee 


Hugh Potter, Houston, Tex., has 
been appointed construction coordina- 
tor to head a newly organized federal 
inter-agency committee to speed re 
conversion of the construction indus- 
try. 

This appointment was made by War 
Mobilization Director John W. Snyder, 
and the committee will be composed of 
representatives of the Office of War 
Mobilization, Office of Economic Sta- 
bilization, War Production Board, Of 
fice of Price Administration, National 
Housing Agency, War Labor Board, 
Federal Works Agency, War Man- 
Power Commission, the departments 
of Commerce and Labor, and _ the 
Smaller War Plants corporation. 

Mr. Snyder said the committee will 
review the programs and plans of the 
various federal agencies with respect 
to construction activity, coordinate 
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Large Panels of Douglas Fir 
Plywood offer Many Posszbiltties 
for Attractive Wall Designs 








Follow these Simple Suggestions in Planning Wall Designs with Large, 
Durable Plywood Panels! 


No. 5 of a Series 


Large, light, durable, kick-proof 
panels of Douglas fir plywood offer 
scores of possibilities for attractive 
and unusual wall designs. The bed- 
room illustrated above shows one 
architect’s application of the sug- 
gested treatment detailed at the right. 
A two-panel treatment is used, with 
panels placed in horizontal arrange- 
ment. 


IN PLANNING, WORK FROM THE 
OPENINGS: 


In planning a plywood wall treat- 
ment, start at the openings with 
vertical joints and divide the plain 
wall spaces in an orderly pattern for 
the most pleasing effect. Vertical 
joints should be used at each side of 
the top of doors and at top and bot- 
tom of windows, as in Figures A, C 
and G. If the width of the wall is 10 
feet or less, however, panels may be 
run horizontally with openings cut 
out, as in Figures B and E. 
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SUGGESTIONS FOR SPECIAL 
PATTERNS: 


Where special patterns or patterns 
made up of small panels are desired, 
the recommended method is to sheath 
with 5/16” or 3/8” Plyscord placed 
horizontally, then apply the finish 
panels (Plypanel or Plywall) as de- 
signed. For additional technical data, 
see Sweet’s File for Architects or 
write the Douglas Fir Plywood Asso- 
ciation. 


There are three grades of Douglas 
fir plywood panels made especially 
for various phases of wall construc- 
tion. PLYWALL is made especially 
for standard wallboard use; PLY- 
PANEL is a premium panel used for 
quality interior work where both sides 
are to be exposed as in built-ins; 
PLYSCORD is a utility panel made 
for subflooring or sheathing walls and 
roofs, or for interior walls which are 
to be covered with sanded plywood, 
acoustical materials, tile or linoleum. 





There are three grades of Douglas fir plywood 
panels made especially for various phases of 
wall construction. PLYWALL is made especi- 
ally for standard wallboard use; PLYPANEL is 
a premium panel used for quality interior 
work; PLYSCORD is a utility panel made for 
wall and roof sheathing. 


Simple Suggestions For An 
Attractive.Wall Design 
With Plywood 
























































CAN PLYWOOD BE SPECIFIED NOW 
FOR POSTWAR USES? 


The increased capacity of the industry will 
make MORE Douglas fir plywood available 
for civilian consumption THAN EVER BEFORE, 
as soon as the needs of the afmed services 
lessen or war restrictions are lifted. There 
ryan cal guises of Gear tir Sasi tier 
types and gra s fir p it 
are now being made can flow immediately 
into peace-time building and construction. 


PLYWOOD ASSOCIATION 


Tacoma 2, Washington 
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the policies and procedures of agencies 
to facilitate reconversion consistent 
with the needs of war, determine the 
impediments to speedy resumption of 
construction activity, and make recom- 
mendations for appropriate action. 

Mr. Potter is president of the River 
Oaks corporation and was president of 
the National Association of Real Es- 
tate Boards. 


Give New Method for Pricing 
Special Douglas Pallet Stock 

A new procedure for applying for 
special prices for Douglas fir and 
other West Coast pallet stock when 
sold by firms that do not produce 
lumber has been announced by the 
Office of Price Administration. The 


action is taken by an amendment to 
Revised Maximum Price Regulation 
No. 26 which became effective Au- 
gust 13. 

To facilitate equitable pricing, OPA 
announces that: 

1. Sawmills, planing mills, concen- 
tration yards or any other concern 
owned by a lumber producer which is 
in need of a ceiling price for pallet 
stock should apply for the price un- 
der the special pricing provisions of 
Maximum Price Regulation No. 26 for 
Douglas fir lumber. 

2. All other pallet stock producers 
using Douglas fir lumber and asso- 
ciated species should apply for prices 
under the special pricing provisions 
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LTTE Litt 


It shouldn't be long now before we should 


have more lumber to ship you for construc- 


tion of postwar homes and farm buildings. 


You can depend on it that Metro is watch- 


ing the situation very carefully — and is 


shaping up to handle your early postwar 


stock-up needs as efficiently as possible. 


oo _ = 


CHICAGO 
4010 W. Madison St. 
Kedzie 7510 


MILWAUKEE 
7534 W. State St. 
Bluemound 4686 


Owners and Operators 


Ponderosa Mouldings, Inc. 
Redmond, Ore. 


LUMBER = 


BOX SHOOK ” 


MOULDINGS 
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of Maximum Price Regulation No, 
195—Industrial Wooden Boxes. The 
provisions of this regulation will al- 
low non-lumber manufacturers the 
ceiling prices they may require to pro- 
duce pallet stock during the current 
shipping emergency. 


C. A. Willson Heads New WPB 
Building Materials Section 

Appointment of C. A. Willson as 
chief of the Non-Metallic Building 
Materials section of che War Produc- 
tion Board’s Building Materials Di- 
vision has been announced by W. W. 
Spencer, director of the division. 

Mr. Willson was formerly chief of 
the Clay and Concrete Products Sec- 
tion, which has been merged with 
the Non-Metallics Section. 

Materials and products under the 
jurisdiction of this new section are: 
cement, sand, gravel, crushed stone, 
slag, ready mixed concrete, dimension 
stone, concrete products, clay prod- 
ucts, gypsum, hardboard, non-rigid in- 
sulation materials and asphalt roofing. 


U. S. Govt. Returns Plants 
To Woods, Mershon Companies 
Plants of the S. A. Wood Machine 
company have been returned to the 
rightful owners after being in the 
hands of the Federal Government for 
three years. The Woods and Mershon 
companies will resume the manufac- 
ture and shipment of their commercial 
products at the earliest possible time 
after Sept. 1. 


Hardened Softwood Put on 
Market by Canadian Plant 

Going on the market sometime in 
the Fall will be a hardened softwood. 
Softwoods such as fir, hemlock and 
balsam will be made as hard as oak, 
according to Donald Baker, Vancouver, 
B. C., who will head a new company 
to process softwoods. 

These softwoods are hardened by a 
process of saturation with plastic 
resins composed from formaldehyde 
and other chemicals, Mr. Baker said. 


Will Be Enough Woodwork 
To Meet Postwar Demands 

New home construction in the post- 
war period will not be held up for lack 
of stock woodwork products, accord- 
ing to W. M. Steinbauer, secretary- 
manager of the National Door Manu- 
facturers association. 

This statement is in answer to 4 
recent report that building woodwork 
is likely to remain in short supply 
anywhere from six months to two 
years on the basis of current demand 
alone. 

“In the opinion of the leaders of 
the woodwork industry there is no 
foundation for such a prediction,” Mr. 
Steinbauer said. “While the current 
rate of woodwork production is con- 
siderably below that of normal times, 
there is no evidence to indicate that 
woodwork products will not be avail- 
able to meet postwar building needs. 

“Since no reconversion problem is 
involved, the production and availa- 
bility of woodwork products will bear 
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Quality 
Lumber 
for your 
Postwar 

Needs 





For nearly 46 years Booth-Kelly 
have been satisfying customers 
with their dependable quality old- 
growth Yellow Douglas Fir. Buy- 
ers who formerly relied on Booth- 
Kelly can rely on it that as soon as 
Victory is achieved we'll be back 
with our usual prompt shipments 


of the full line of Booth-Kelly 


products. 


RRA 
DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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a direct relation to the availability of 
shop lumber. With woodwork prod- 
ucts still flowing in fair quantities to 
distributors and with the prospect 
of the millwork industry resuming a 
normal rate of production shortly 
after the end of the Japanese war, the 
possibility of stock woodwork prod- 
ucts remaining in short supply for 
any extended period is extremely re- 
mote.” 


Most Controls Will Remain 
On Thermosetting Plastics 


Complete liberalization of controls 
of thermosetting plastics would not be 
practicable for several months to 
come, members of the Thermosetting 
Plastics Processors and the newly 
formed Thermosetting Resin Manu- 
facturers Industry Advisory commit- 
tees said at a joint meeting, the War 
Production Board reports. 

Although industry is willing to as- 
sume the responsibilities of peace- 
time trade practices, committee mem- 
bers said, the fact that almost the 
entire output of the industry at pres- 
ent is required for the military great- 
ly limits the amount of production 
for civilian use that can be under- 
taken. 

Barring unforeseen developments, 
WPB said, allocations of phenol, for- 
maldehyde and other chemicals re- 
quired for phenolic and urea resins 
will continue on the current level. If 
the supplies of chemicals improve, ad- 
ditional quantities might be made 
available to the industry from time 
to time. 


Postwar Program Drafted by 
Northwest Lumbermens Assn. 


The Northwestern Lumbermens as- 
sociation, through its board of direc- 
tors, has inaugurated definite action 
toward postwar planning for the in- 
dustry. A tentative draft of a series 
of postwar programs and plans has 
been completed and a digest mailed to 
members of the association together 
with a request for suggestions and 
new ideas. 

A research program will be estab- 
lished to provide factual information 
and data which will act as a guide to 
retail lumbermén in the postwar pe- 
riod. 

The following phases of the indus- 
try will be some of those covered in 
the research: 

Effect of prefabrication on the re- 
tail lumber dealer; effect of competi- 
tion by other retail outlets; expected 
developments in complete packaged 
selling; probable developments in 
farm business for the retail lumber- 
man; effect of new types of competi- 
tion arising from changes in whole- 
sale distribution; types of new ma- 
terials to be placed on the postwar 
market; and dealer education con- 
cerning the materials and the com- 
panies producing them. 

Along with this survey will go edu- 
cational, merchandising and legisla- 
tive programs. 
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Name Maximum Prices for 
Surplus Hardwood Plywood 

Wholesale and retail maximum 
prices for surplus hardwood plywood 
and veneers to be sold by the Recon- 
struction Finance Corporation for 
civilian use were announced by the 
Office of Price Administration. 

All sales under this action, which 
became effective Aug. 4, are either at 
the distribution plant or retail level. 

A distribution plant reseller figures 
his prices by adding the actual freight 
cost paid by him to his purchase price 
from the government. To this figure 
he adds the same mark-ups that are 
allowed in the hardwood plywood reg- 
ulation. 

These mark-ups are 25 percent on 
the sum of the purchase price and 
freight charge, if the sale, including 
the mark-up, involves at least $200. 
If the sale figured with this mark-up 
is less than $200, the reseller uses a 
35 percent mark-up. 

For sales at retail the maximum 
price is the sum of the purchase price 
from the government and freight, plus 
75 percent. 


Cooperative Concern Buys 
33 Midwest Lumber Yards 

Purchase of 33 retail lumber and 
24 coal yards by Farmers Lumber & 
Supply company, a division of Farm- 
ers Union Grain Terminal association, 
was announced by M. W. Thatcher, 
general manager of Grain Terminal. 

The purchase involved the lumber, 
building material and coal yards of 
the C. M. Youmans Lumber company 
of Winona, Minn. The poperties are 
located in Iowa, eastern South Dakota 
and southwestern Minnesota. With the 
acquisition of these properties, the 
cooperative company will operate 77 
yards. 

“For the time being, the yards will 
continue to operate as the Winona 
division of Farmers Lumber & Supply 
company under the supervision of 
Edward Stief,’”’ Manager C. E. Watson 
of Farmers Lumber & Supply com- 
pany declared. Mr. Watson said the 
entire operations of these yards will 
later be carried on by Farmers Lum- 
ber and Supply company at its general 
offices, 1961 University avenue, St. 
Paul. 


Landlords, Tenants Must See 
WPB for Emergency Ratings 

Landlords and tenants seeking prior- 
ities assistance in buying emergency 
repair lumber must apply to their local 
War Production Board field offices for 
ratings, the agency said last week. 
Application is made on the regular 
priorities assistance form, WPB Form- 
541. 

Direction 8 to the lumber control 
order L-335, as amended July 16, per- 
mits homeowners to certify their own? 
purchase orders for emergency repair 
lumber and buy the lumber directly 
from distributors. The direction ex- 
pressly excludes landlords or tenants 
and farmers from such permission, 
and defines a homeowner as “a person 
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who owns and occupies a single family 
dwelling unit.” 

Farmers apply to the County Agri- 
cultural Conservation Committees for 
priorities assistance on lumber for 
emergency repair. Landlords and ten- 
ants, unless they have obtained priori- 
ties assistance as stated above, must 
buy their lumber on uncertified and 
unrated orders even if it is for emer- 
gency repair work. 


FHA Will Be Financially 
Strong in Postwar Period 

The Federal Housing Administration 
will enter the postwar period in a 
strong financial position to aid private 
enterprise in providing homes for 
America, FHA Commissioner Raymond 
M. Foley has stated. 

The administration will be ready to 
back private lending institutions with 
authority to insure more than $2,000,- 
000,000 in loans to help families build, 
buy or improve their homes. 

In addition, by act of Congress, the 
President is empowered to extend to 
the FHA authority to insure another 
billion dollars for home financing. 

The insurance authorizations which 
are available are about evenly divided 
between Title II operations, insurance 
of loans to build or buy a home, and 
Title I operations, insurance of prop- 
erty improvement loans. 


26 Percent of Postwar Homes 
Will Be In Low-Cost Bracket 


One house out of very four built 
in the first year after the war in nine 
representative cities will be low cost, 
according to the results opinion sur- 
veys reported by the Urban Land In- 
stitute, Washington, D. C. The surveys 
were made through discussions with 
groups of mortgage bankers, builders, 
real estate brokers, members of plan- 
ning and housing commissions, and 
city officials. 

Opinion in the nine cities is that 
26 percent will be low cost, 61 per- 
cent medium and 13 percent high cost. 


Use of Softwood Veneer 
Limited To Containers 


Steps have been taken by the War 
Production Board to make certain that 
softwood veneer, in short supply and 
urgently needed for shipping contain- 
ers. is not diverted to less essential 
uses, 

Softwood veneer produced in Wash- 
ington, Oregon and California may 
now be delivered only to softwood ply- 
wood manufacturers and to box manu- 
facturers; the use of softwood veneer 
Produced in those states is prohibited 
except for the manufacture of soft- 
Wood plywood and wooden shipping 
containers. Action is effected by the 
new limitation order L-350. 

L-350 provides that purchase orders 
for softwood veneer must be certified 
in accordance with the form given in 
the order, which states that the pur- 
chaser is a softwood plywood manu- 
facturer or a box manufacturer and 
the softwood veneer covered by the 
burchase order will be used for ship- 
bing containers, 
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Frank R. Campbell, Traffic Manager 


EXCHANGE HAS ITS OWN “ODT” 
(Orders Delivered on Time) 


Despite tremendous demand, Exchange has maintained on 
schedule deliveries of ESSCO lumber for vital war uses. When 
more civilian production is possible, you can rely on ESSCO to 
make your deliveries promptly, expeditiously and by the best 
and most economical routing. 


Frequently, substantial savings in time and costs can be 
made by proper routing and this is one of ESSCO’S consistent 
services ‘supervised by Frank R. Campbell, Traffic Manager. 
When added to the careful selection, precision-milling and thor- 
ough seasoning which give ESSCO lumber its superior quality, 
these savings offer ESSCO dealers a decided advantage in the 
postwar competitive market. 


It is the part of wisdom now to count on ESSCO to supply 
your needs for high-grade lumber and to deliver your orders on 
schedule. Be sure to “earmark” some bins for the special mul- 
tiple advantages of labor-saving and money-saving ESSCO 
End-Lokt lumber — one of your most profitable items in the 
days to come. 


EXCHANGE SAWMILLS SALES Co. 


1111 R. A. LONG BUILDING 
Southern Pine ® 


KANSAS CITY 6, MISSOURI 


Southern Hardwoods e Ponderosa Pine ¢ West Coast Woods 









Trade-Mark Reg. U. S. Pat. Office 


ESSCO End-Lokt lumber has many advantages. Here is... 


Bundled in shorter lengths, End-Lokt lumber is handled easier and 
No.9 more speedily in transportation and by one man on the job. 

























Relief or Merely Another Bottleneck? 
E’RE FACING a long period of 
shortages,” said the general 

manager of a well-known line yard 

company recently. “It’s going to be 
some time probably before we are 
able to get what we want in the quan- 
tities we need in all lines. Some 
building materials will be plentiful, 
but we must not overlook the fact 
that the unavailability of a single 
item can stop, or at least greatly re- 
tard, house construction, or construc- 
tion of any kind. It seems to me we 
are thinking too much in terms of 
need and not enough about where the 
materials are coming from to satisfy 
that need. I don’t believe any govern- 
ment agency, or group of agencies, 
possesses sufficient wisdom to release 
building materials for civilian use so 
efficiently that they will flow to the 
constuction industry in proper 
amounts and at the right time to meet 
the postwar needs of the industry.” 

All. of which probably accounts for 
the appointment of a “construction co- 
ordinator” to break “industry bottle- 
necks.” Only question is whether such 
an agency will really accomplish 
something or merely become another 
bottleneck. 


* * 


Of all boasted attributes that raise 
one man higher than others, none is 
more vital than an appeciation of the 
value. of time. 


* * * 


Good Ideas Are Elusive 
EMEMBER YOUR first picnic? 
Who doesn’t! They’re one of our 

great American institutions and a 
high spot in the lives of young and 
old. . Yet to the millions who have en- 
joyed them they represent anything 
but a merchandising opportunity. Not 
so, however, with Alva T. Smith, a 
Milwaukee inventor, who attended a 
beach party last fall and enjoyed the 
taste of the food so much he began to 
figure out ways and means to make 
outdoor cooking easier. The final re- 
sult of his cogitations on the subject 
is a kettle-like charcoal burner with a 
jacket in which water is heated while 
food sizzles on the grate above it. 
The same jacket can be filled with 
ice before the campers leave home— 
keeping food in good condition until 
the fire is started. Outdoor cooking 
becomes a simple matter when the 
jacketed grill is suspended from a fold- 
ing aluminum tripod and hot water 
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MERCHANDISING CGreéc 


becomes available simply by turning 
a faucet. Orders amounting to $250,- 
000 were placed by jobbers at the 
first meeting where the new postwar 
grill was displayed. The company al- 
ready is assured of a highly satisfac- 
tory share of the $5,000,000,000 spent 
annually by vacationists. 

Good ideas are as valuable as ever, 
but they are elusive, as will be ad- 
mitted by the several million outdoor 
enthusiasts who will ask “Why didn’t 
I think of that?” 


* * * 


It’s hard to stop the salesman 
who believes in his merchandise, the 
firm he is working for, and his ability 
to get results. 

* + * 


"Run of the Pile" Sales Helps 
WISE LUMBER DEALER once 
said that the average manufac- 
turer spends too much money on his 
own advertising and not enough on 
the material furnished dealers for lo- 
cal use. 

“A good deal of it looks like it had 
been turned out by the office boy,” he 
insisted. “It ought to be just the 
other way around. Results would be 
better.” 

” * * 


People who blurt out what they 
think wouldn’t be so bad if they’d ever 
think. 


*- * * 


Golden Opportunity for Postwar 
Lumber Dealers 
OU CAN sum up one of the most 
profitable postwar opportunities 
in two words: Treated lumber. 

If you are not merchandising- 
minded, you first thought will be— 
‘How much more per thousand?” 

On the other hand, if you are the 
fortunate possessor of what is known 
as a “merchandising mind,” you will 
by-pass the price per thousand and 
arrive quickly at the economical ad- 
vantages of modern wood treatment 
which prevent decay and banish ter- 
mite infestation. 

In other words, the additional price 
per thousand merely becomes a highly 
profitable investment since the life 
of the wood is so greatly extended 
that replacement is almost unneces- 
sary. Such being the case, treated 
lumber probably is the lowest-priced 
lumber available. 

So much progress has been made in 
the treatment of wood that the lum- 
ber industry is finding it difficult to 
keep up with the merchandising as- 
pects of the situation. 





Your Postwar Competitor 
ANT TO know who he is and 
what he is going to sell? Read 
today’s magazine ads about the new 
FM radios, Graham Paige’s revolu- 
tionary car (details to be announced), 
quick-freeze units and all sorts of 
electrical kitchen equipment (why not 
become headquarters for workless, 
dirtless, automatic equipment?), plane 
trips to foreign lands, deluxe vaca- 
tion trips, automobiles the like of 
which the world has never seen. 
Every industry is hungry. All are be- 
ing groomed to get a share of the 
consumer’s dollar. The race will be 
fast and furious. What to do about 
it? Be sure it is just as easy to buy 
a $1000 remodeling job from you as it 
is to buy a new car at the same price 
down the street. That means con- 
sumer financing services maintained 
within your establishment 7 
mighty long step in helping to win the 
battle. 
+ * * 
“I am the fount of all prosperity... 
the parent of genius... all progress 
springs from me. My name is WORK.” 


* * * 


The Four M's of Every Lumber Yard 
ONEY — MATERIALS — MEN — 
METHODS. Take any of the four 

away and the foundation of your busi- 
ness begins to be a bit wobbly. Which 
is the most important? Most people 
will say “methods,” but the fact re- 
mains that the method employed by 
your men in selling the materials you 
have purchased with your money is 
an essential ingredient in every profit- 
able transaction. Trying to figure out 
which one can be done away with, 
with least harm, is a good deal like 
deciding which leg of a chair does 
the least good. 


* * * 


You can’t think wrong and work 
right any more than you can think 
right and work wrong. 


* * * 


Gross Misrepresentation 

HAT FADED, leaning highway 

sign is misrepresenting you and 
your company to the public, although 
it is probably true that no one will 
ever drop in and tell you about it. 
One of the virtues of billboard ad- 
vertising exists in the fact that it 
builds prestige by making repeated 
impressions. By the same token it 
can destroy it. When it does the lat 
ter, it’s time to tear it down or, bet- 


.ter yet, to give it a fresh start. 
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WINSTON - SALEM 
‘NORTH CAROLINA 


THE PLACE TO GET 
DIMENSION STOCK, CLEATS 


We specialize in furnishing K. D. finished or semi-finished Hardwood and Pine 
Dimension Stock and Cleats—also gum, oak, mahogany and maple panels 
for the furniture and industrial trade—and at this time can book a moderate 
amount of additional business in these lines. 


Depending on availability of stock, we are also handling a growing amount 
of — — in — Pine, Western Pine, Spruce and Douglas If you're a reliable shipper, we're 
Fir, including Douglas Fir Plywood. prepared to really put you on the 


If you require special stock for war uses, we invite you to contact us. map in this territory. 
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PATENT INSERTED TOOTH GROOVER 
Firthite Tipped Inserts Inserted Type, for Wood Solid Type, for Weed 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 


Firthite Tipped Saws made by Huther Bros. Saw Mfg. Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 

Co. are made to stand hard service and are, there- Huther Bros. have long taken special pride in the 
fore, long-lived Saws insuring long-run economy to the quality of their manufacture, and the service and 
user. These saws are used for cutting hard Masonite, satisfaction all Huther Bros. saws give the customer. 


Write for Huther Bros. Catalog No. 60 





- HUTHER BROS. SAW MBG. CO., Rochester, New York 
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Instant-Start Fluorescent 

Lamp 81801 
A new instant-start 40 watt, T-12 

fluorescent lamp has been announced 

by Sylvania Electric Products. The 

lamps are designed to operate in two- 

lamp compensated ballast circuit pro- 


viding 450 volt operation without af- 
fecting light output, life or other 
features of standard 40 watt lamps. 
Humidity will not affect operation of 
the lamps which have a special coat- 
ing that it is said cannot be rubbed or 
scratched off and prevents the forma- 
tion of a film of moisture. Lamp at 
top is untreated and shows a film of 
water. Lamp at bottom has been treat- 
ed and the water remains separated. 
For further information about this 
lamp check number 81801. 


Farm Wiring Guide 81805 

A new book on farm wiring, pub- 
lished by General Electric, contains 
necessary information for planning 
wiring for practically any farm. It 
gives a short explanation of electrical 
terms, discusses outdoor distribution, 
general wiring, wiring for the vari- 
ous farm buildings and home. Sample 
wiring layouts are shown and lay- 
out sheets provided for layouts of the 
farm under consideration and for the 
various rooms in the farm home. For 
a copy of this guide check number 
81805. 


New Resorcinol Adhesive 81814 


Announcement of a new room tem- 
perature setting resorcinol adhesive 
has been made by the Resinous Prod- 
ucts & Chemical company. Known as 
Amberlite PR-115, this resin is said to 
be suited to bonding applications 
where speed of cure, good adhesion to 
relatively impervious surfaces, good 
gap filling qualities and the ultimate 
in durability are important require- 
ments. Originally developed for glu- 
ing wood to wood, the resin is said to 
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show good adhesion to laminates, 
rubber and transparent plastics. For 
further information check number 
81814. 


Portable Electric Blowers 81813 

A new bulletin describing the Tor- 
nado electric blower for cleaning and 
spraying has been published by the 
Breuer Electric company. It pictures 
the various uses of the blower which 
has a full 1 H.P. motor, an air speed 
of 295 m.p.h. and weighs 14 pounds. 
It can be converted into a vacuum or 
sprayer unit and has an attachment 
for salvaging scrap, flux and other 
waste materials. To receive this bul- 
letin check number 81813. 


Portable Sawmill Catalog 81808 

Now available is a catalog describ- 
ing the Ward-Farquhar portable-type 
sawmills, conveyors, headblock and 
logbeam dogs, and attachments and 
accessories for the sawmills. It de- 
scribes correct sawing practices and 
the type of saw for every particular 
use. For a copy of this catalog check 
number 81808. 


Electric Ranges 81812 

New ranges, going into production 
soon according to the Edison General 
Electric Appliance company, will be 
in three models, a deluxe, a moderate 
priced model, and one to sell at the 
lowest price. However it will be well 


into 1946 before any large scale pro- 
duction will get underway. According 
to the company, design and manufac- 
turing improvements will make it pos- 
sible to supply a smaller line yet meet 
all requirements, and dealers will be 
able to stock the complete line with 
a smaller inventory than in prewar. 
For further information about future 
production plans for Hotpoint ranges 
check number 81812. 


Multiple Spindle Boring 81807 


A new hydraulic feed multiple spin- 
dle boring and drilling machine is said 
to have a wide application for the 
drilling of wood, plastics, metal and 
composition materials. A wide selec- 
tion of spindles permits drilling of 
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various patterns of regularly or ir- 
regularly spaced holes of different 
sizes on close or extended centers. 
The types of spindles available in- 
clude single spindles, cluster drill 
heads for intricate close center work, 
and single and double expansion spin- 
dles. For a copy of the bulletin giv- 
ing more complete details check num- 
ber 81807. 


Anniversary Booklet 81811 


The St. Louis Sash & Door Works 
have just published a 58-year anni- 
versary booklet. It tells the story of 
the company, its officers and staff of 
employees, its facilities and its prod- 
ucts—of yesterday and today. It is 
well illustrated with pictures of the 
offices, plant, warehouses, and ship 
ping docks. Two pages are devoted 
to the company’s Ready Reference 
Catalog, showing sample pages. For 4 
copy of this anniversary booklet check 
number 81811. 


Lumbermen's Membership 
Directory 81803 


The West Coast Lumbermen’s 
association has just issued a revised 
membership directory. The new com: 
pilation of association members is 
corrected in accordance with the lat 
est information. In addition to mill 
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STANTON 
DISTRIBUTION 


IN THE WEST 


offers particular 
advantaces for 


WOOD PRODUCTS 


For fifty years we have wholesaled 
domestic and imported woods through- 
out America with accent on the west. 
We want new post-war items. 


BUILDING MATERIALS 


In addition to wood products we have 
handled associated materials needed 
in the building trades. Here too we 
can offer organized sales help with 
adequate finances, facilities and space 
for large operations. 


BUILDING SPECIALTIES 


Here we helieve the post-war market 
will be particularly receptive. We are 
organizing to meet this need. 


WRITE, 
WIRE or 
PHONE 


if you seek 
adequate 
distribution 
in the west. 
Eugene 


Oregon 
Office 


476 E. Broadway 





E. J. STANTON & SON 


INCORPORATED 


2050 East 41st Street 
LOS ANGELES CALIFORNIA 
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3 PRODUCTS 


That Will Do A Bigger 
Sales Job For You! 
















































































s 
Stainless Caulk / Ato 
Stops cracks once and for Leauge Nba 
all in tile and plaster, also Somes ny LOR 
around bath tubs and Woon” Ane 
kitchen sinks. Has 50% Waus 
less shrinkage; stays soft 
indefinitely and will not - 
crack. Apply with knife or a , 
gun. Keeps the cold air out “is > 
... the warm air in... stops ‘Ve 
infiltration of dust and dirt. ci % = 
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Glazing Compound 


A superior product for all 
glazing operations. It is made 
to be applied in the same man- 
mer as putty but is not to be 
confused with ordinary putty 
or caulking compound. It pro- 
vides permanent adhesion for 
any kind of glass setting job. 
It will not shrink or crack... 
makes a good water-tight job. 











































































































A product outstanding for ease 
of application, rugged adhesjon 
to both glass and steel. Made 
with long life durable oils, it 
readily contracts and expands 
with the steel and has the neces- 
sary strength to render outstand- 
ing service. Our superior quality 
putty has made us the largest 
manufacturers of putty west of 
the Mississippi. 


















Interested distributors will please 
write for full details and prices. 


STEELCOTE MFG. CO.. 
3418 Gratiot St., St. Louis 3 











Map your 
selling future 
with OZAN 


shortleaf pine 





J Prescott 


OZAN 





HEMPSTEAD 


| 


mem ec 
HESE four Arkansas Counties are 
OZAN’s storehouse of growing, 
high quality OZAN shortleaf pine. 
Our scientific forest management pol- 
icy here guarantees your selling fu- 
ture in this famous product. 


Put OZAN 1n Your Postwar PLAN 


Ozan LUMBER CO. 
Prescott, Ark. 








Cuapman & Dewey 


location and sales manager address, 
data is tabulated showing capacity, 
equipment, market, species and items 
manufactured. For a copy of this di- 
rectory check number 81803. 


Cleaning Paint Brushes 81809 


A new method of cleaning paint 
brushes is described in a folder, pub- 
lished by the Nashway company. With 
this spinning method new brushes can 
be kept clean and old brushes sal- 
vaged. The small machine, weighing 
only about three pounds, can also be 
used for mixing paint, drilling small 
holes and cleaning stippler covers. 
For a copy of the catalog describing 
the Spin A Brush method check num- 
ber 81809. 


Guidance Manuals 81802 


Seven guidance manuals, written to 
help foremen, supervisors and depart- 
ment heads meet current and future 
employee relations problems, now and 
during reconversion and competitive 
postwar production, are described in 
an illustrated catalog. Some of the 
titles are: How to Handle Grievances, 
Qualities of a Good Boss, How to Cor- 
rect Workers, and How to Cut Waste. 
For a copy of the catalog check num- 
ber 81802. 


Self-Bonding Flooring 81804 


A new flooring known as Stonoleum, 
can be applied directly over old con- 
crete and practically any other sub 
floor. Pitted and cracked cement 
floors do not have to be chipped away. 
It is said to be resilient and highly 
resistant to vibration as well as di- 
rect impact and wear and tear of 
traffic. It is also said to be self-healing. 
Can also be used to repair floors. For 
a copy of the bulletin giving more 
complete details check number 81804. 


Modern Lifting Methods 81806 

Modern methods of lifting and hand- 
ling lumber and wood parts is the sub- 
ject of a new booklet just issued, 


‘Moray Lier Company « Mi ais, Teas, « Caraces BE-IA 





Fully illustrated with drawings and 
photographs of equipment, it shows 
many new ideas for moving materials 
faster and more efficiently with less 
manpower. There are several differ- 
ent types of lifts described in the 
booklet. For a copy of this booklet 
check number 81806. 


Wire Stripper Bulletin 81810 


This new bulletin illustrates and 
describes the various types of wire 
strippers offered by the Ideal Commu- 
tator Dresser company including the 
lever type, brush type, bench type, 
hand type, rotary type, ‘‘hot blade” 
type and the foot operated stripper. 
The bulletin gives sizes, specifications 
and particular uses for each stripper. 
To receive a copy check number 
81810. 








For Further Information 


LUMBER CO. 


Memphis, Tenn. 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 

‘ found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 
information will be forwarded. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 


Company 
Ww 


81801 81802 81803 81804 81805 
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81811 81812 81813 
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umber = | i iy of what White River 
eae Expects to Do Again 


Before the war White River 
prided itself on service. In- 
variably White River had good 
assortments of lumber on hand 
to meet almost any require- 
ment. In due time after Victory 
over Japan White River expects 
to match or excel its pre-war 
service in dependable quality 
Douglas Fir and West Coast 
Upland Hemlock. 


How the White River Shipping Platform Looked Before the War. 


WHITE RIVER LUMBER CO., Wiiiici*% 
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Rumors Fly -- Will Controls End 
Soon? -- What's Ahead in 
Lumber Production and Distribution ? 


HE CITY at this writing is rife 

with reports, many of them con- 
tradictory, about the end of the 
war, the end of controls, the state 
of war contracts, the prospects for 
swift reeonversion and for civilian re- 
employment, the amount of goods to 
be made available immediately and a 
hundred other matters. There’s little 
point to repeating them, since they 
change from moment to moment. You 
will probably have more exact infor- 
mation in regard to this special news, 
when you read these lines, than this 
page has when they’re written. 

Lumber leaders are speculating, of 
course, about their favorite commod- 
ity. It has to be speculation as yet. 
No exact reports are available about 
the footage or location of supplies of 
military lumber. It’s clear enough 
that the massive buying of lumber for 
building of invasion ports on the coast 
of China, for example, will be stopped. 
Lumber already in the Orient is 
likely to remain there; save what is 
used for crating and dunnage in re- 
turning military equipment to this 
country. But it seems most likely that 
considerable supplies of lumber, al- 
ready in existence and still in the 
United States, will be made available 
to civilian consumption this year. 

Two or three things should be re- 
membered. Not all of this stuff is of 
grades and patterns that suit retail in- 
ventories. Not all of it is dry; at least 
dry enough for housing construction. 
Reconversion of war plants will take 
considerable quantities. Lumber has 
been in scarce supply for so long that 
it’ll take time and effort to build up 
working retail inventories. 

This is no time for long-range ad- 
vice, but it may be time for a word 
of caution. At least a number of re- 
tailers, reached at this time, say 
they’re going mighty slow on the busi- 
ness of buying floater lumber. Not 
much has been offered, sure enough, 


68 


but feelers are being put out. At least 
part of what is being offered now, es- 
pecially by outfits you don’t know too 
much about, is lumber you wouldn’t 
want around at any price if inven- 
tories were normal. You know if you 
can use odd sized, wet and otherwise 
inferior stuff. Oh yes, at this time the 
controls are in effect and cover all 
kinds of lumber. But you know how 
it is. There’s always some of this 
lousy stuff around; and the present 
owners don’t want to be the owners 
when good stock is generally available. 
If you’re buying for inventory, better 
deal with the concerns you know. 


Controls 


Nobody, at this writing, is willing 
to speculate about the lifting of basic 
lumber controls. Some amendments 
were issued to L-41 and L-335 shortly 
before Japan started surrender in- 
quiries. But these amendments, while 
important enough to certain indus- 
tries, such as road building, affect 
relatively few retailers. 

WPB has long held the theory that 
it is a war agency and should go out 
of business immediately when the Pa- 
cific war ends. You’ve probably read 
of the argument between this agency 
and OPA about pricing and distribu- 
tion controls during the post-war re- 
conversion period. OPA holds that 
these controls are of high public im- 
portance until demand and supply are 
in reasonably good balance; that price 
control isn’t possible without produc- 
tion and distribution control, at least 
of a certain amount; and that the lack 
of price control might and probably 
would result in disastrously erratic 
markets during the transition period. 
The usual fear is of inflation; but, 
curiously enough, there seems to be a 
lesser but still sharp fear of “soft’’ 
markets. In fact this deflationary 
stuff has appeared in certain areas 


where cut-backs have been put into 
effect. While you can’t stop a soften- 
ing of the local market by a ceiling 
price, at least not directly, the OPA 
theory seems to be that inflation in 
Community A, where men are em- 
ployed and folding money is plenti- 
ful, will start an inflation of price in 
Community B, where money isn’t so 
plentiful. People in Community B 
then stay home from market, and 
presently a sharp and sometimes last- 
ing slump results. All largely guess- 
work as yet. 

Well, this argument finally reached 
Director Snyder of OWMR;; and, since 
it was a matter of policy, he took it 
to the President. The Presidential 
ruling didn’t seem to mean much. 
Events will probably make it obsolete, 
anyway; but it has a certain interest 
because of the evidence that the top- 
side administrative offices were not 
prepared to deal with problems of 
peace. The White House ruled that 
WPB did have a duty and function in 
assisting with reconversion; some- 
thing the agency didn’t want handed 
to it under any circumstances. The 
second part of the ruling was to the 
effect that WPB regulations should be 
lifted as soon as possible. If you 
know what all that means, you’re a 
better man than we are. 

Of course you want to know what’ll 
happen to L-41 and L-335; because it’ll 
be important. But, in peace as in war, 
a regulation can take lumber from one 
consumer and give it to another but 
can’t actually produce boards. There’s 
been much fear expressed that, be- 
cause of the enormous decline in na- 
tional inventories of lumber, the de- 
cline in lumber production and the 
probable imminence of production 
strikes, there isn’t too rosy a picture 
in the construction field. 


Labor 


The matter of strikes in the woods 
and mills is admittedly some more 
guesswork. Especially in the Pacific 
Northwest, the strike stuff has been 
yeasting. Observers have told this 
page there would be no strike, of a 
general nature, before V-J Day. How- 
ever, troubles of a serious nature did 
break out in the Northwest before 
Japanese surrender inquiry came 
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"Saves Lumber Yard" 
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through. These may have been in an- 
ticipation of that surrender. 

The information we get is some- 
thing like this: First, it should be 
remembered, V-J Day voids the no- 
strike pledge of organized labor. Sec- 
ond, strikes for higher wages and the 
like, are fairly apt to come soon if 
at all. When cut-backs occur and 
many men are out of work, it’s harder 
to carry a strike to a successful con- 
clusion. Well, there’s some specula- 
tion to the effect that it’ll be pretty 
hard to do, anyway, if employers see 
fit not to adjust wages. Some, though 


not all, concerns that are on a sus- 
tained-yield basis have been cutting 
beyond that limit. They’d like to stop 
for some months; get mills and roads 
and equipment into good operating 
condition; get set in general to return 
to making properly manufactured and 
seasoned lumber. If it comes to a 
fight, employers may welcome a pause 
in production. Men in the area of 
course hope it’ll not come to that is- 
sue. Labor violence in the long run 
injures the industry, regardless of 
whatever individual advantages are 
won. But it looks at present as though 








Herald-Argus Building 


Send us your stock 
lists and prices 











JOHN FTAWE OF 


Wholesale Lumber 


CATONSVILLE 28, MD. 
Telephones; Catonsville 470 -- Gilmore 5823 


Yellow and White Pine -- Hardwoods -- Shingles 
West Coast Lumber 


MEMBER SOUTHERN WHOLESALE LUMBER ASSOCIATION 


P. 0. Box 3113 


Rough or dressed 
By car or truck 
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COVERS AND 
TARPAULINS 


PROTECT VALUABLE 
SUPPLIES 
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Military supplies, men and material in transit and at terminals are 
being protected from all sorts of weather with Fultex and Shuredry 
covers, tents and tarpaulins. To get there and get there in good condi- 
tion is imperative. Fultex and Shuredry covers are giving a good ac- 
count of themselves. They are proving again and again that they give 


dependable protection. 


We are also makers of Back Bands, Cotton 


Twine, Truck Covers, Tents and other Canvas items. 


Write Dept. A L for interesting dealer proposition 


Fulton Bag & Cotton Mills 


Manufactur 


ST. LOUIS 
NEW ORLEANS 


ATLANTA 
NEW YORK 


DENVER 


rere since 1870 


DALLAS MINNEAPOLIS 


KANSAS CITY, KAN. 





the avoidance of strikes will be a 
touch and go affair. 

Federal labor controls are expected 
to fold; and quite soon. The WMC 
intends to lift its controls and quit 
business. The USES, the biggest de. 
partment of WMC, is due to be re. 
turned to the States; and this is to 
happen three months after the Presi- 
dent says officially that the Japanese 
war is over. Organized labor would 
rather the Employment Service re. 
mained in Federal control; but that 
would take an act of Congress, and 
the Hill favors State control. Wage 
Stabilization is law until next July, 
unless sooner repealed. The Admin- 
istration will oppose repeal; probably 
will consent to some loosening up on 
wages but isn’t willing to remove all 
wage controls. Plenty of problems are 
in prospect. One probable permis- 
sive, under present measures, is al- 
lowing an employer to make a volun- 
tary increase in wages if the price of 
the product isn’t changed. It looks 
as though the whole business would 
have to be surveyed again by Congress. 


Housing Construction 


Retailers are vitally interested in 
house construction. Will there or will 
there not be lumber to handle this ex- 
pected business? Estimates we get are 
like this: Remodeling and repair will 
make pretty good progress soon. At 
présent and for some months, under 
the best of circumstances, there will 
not be a good supply of dry construc- 
tion lumber. This will be and is be- 
ing denied, at least in some places. 
And in some places there may well 
be supplies of dry lumber. But in the 
main, taking the country over, the 
supply will be short for some time. 
But it happens that other materials 
are and for some time will continue 
to be more critical than lumber. So 
these analysts tell us that when clay 
products, plumbing and a long list of 
other materials are available gener- 
ally in sufficient supply there’ll be 
lumber; adequate in quantity and 
sound in quality. 

The lumber shortage, as you know, 
has been caused chiefly by two fac- 
tors: government buying and man- 
power shortages. Some mills need to 
be fixed up. Truck fleets have to be 
replaced. But it’s clear that fairly 
soon Uncle Sam will stop buying lum- 
ber; also that he’ll release the labor 
needed. It’ll not be as simple as that, 
but these are the top factors. 


Industry Statesmanship 

Two things of special importance 
to be noted, as we stand more or less 
between the war and peace. First, the 
government isn’t prepared for the 
breaking out of peace. Second, this 
industry, through its leadership, has 
been of incalculable service to the pub- 
lic during the period of conversion and 
production for war and can be of 
equal service in the period of conver- 
sion and production for peace. 

No need rubbing old bruises; but it 
is important to us that we know how 
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well the leaders of our field kept their 
heads when so many other men were 
passionately losing theirs. It'll prob- 
ably never be known how many vio- 
lent and stupid orders, issued with a 
thus-saith-the-Lord tone of voice by 
public officials, both civil and military, 
have been toned down, adjusted to 
reality and made workable by lumber 
industry leaders. 


Postwar World 


So once more the industry has to 
adjust itself to a big new pattern. No- 
body quite knows what the postwar 
pattern is going to be like. The 


prophets don’t agree. Officials in the 
Federal offices don’t even agree about 
a time and method for lifting the most 
obvious controls over business. But 
one thing you and we can agree about; 
and that’s like this: If we get through 
this fast-moving period without get- 
ting hurt, it’ll be due to these industry 
men who keep their heads and who 
handle the problems that seem to lie 
outside the front gate. 

Congress put off dealing with the 
President’s requested list of domestic 
legislation and took a recess. No need 
of our getting critical of Congress. The 
President didn’t insist too much upon 
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SOUTHWEST LUMBER MILLS, Inc. 


Phoenix, Ariz.—R. B. Howell, Representative 
Chicago—D. A. Weidler, Mgr., 
Phone: Superior 9004 


McNary, 
Arizona 


Still on the job 
for Uncle Sam, 
but ready to 
resume our 
normal Pon- 
derosa Pine 
service as 
soon as Japan 
surrenders. 


520 N. Michigan Ave. 
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Now co-operating as fully as 
possible on war orders, Tre- 
mont is looking ahead to re- 
sumption of its regular service 
to the trade. Tremont plans to 
be here permanently to serve 
its many customers. 


LUMBER COMPANY 
Rochelle, La. 
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sources to meet your postwar needs. 
Heavily engaged in our war boxing and 
crating program now, Craig Mountain 
Ponderosa will with Victory be available 
in ample supplies for all postwar needs. 


Member Western Pine Assn. 








immediate enactment of these laws, 
It was a difficult and controversial 
list; and the White House didn’t want 
it to get in the way of certain other 
matters. Members of Congress wanted 
to find out what the people at home 
thought of these proposals; and the 
desire to canvass district and State 
opinion was one reason for the Con- 
gressional recess. 

Legislation to implement the gov- 
ernment in dealing with foreign affairs 
got the green light and was enacted. 
Doubtless that should have the right 
of way. Now it seems that Congress 
will be reconvened early next month 
to deal especially with some five meas- 
ures. These are unemployment com- 
pensation to cushion the transfer from 
the manufacture of munitions to civi- 
lian goods; putting a single admin- 
istrator in charge of surplus war 
property; passing a so-called full-em- 
ployment bill; deciding policies in re- 
gard to the controls and control agen- 
cies to be liquidated; and, finally, 
general reorganization of the govern- 
ment’s machinery of administration. 

Committee hearings haven’t been 
completed; and this is the reason Con- 
gress isn’t reconvened at once. The 
committee work has to be completed 
first. Of course it’s disturbing and 
worse than disturbing to be caught 
unprepared. But we’ll get through; by 
trusting to leadership, not to luck. 
It isn’t a pleasant prospect, contem- 
plating the hurry and chaos on the 
Hill as the Congressmen do their 
sadly belated work. One reassurance 
we have is the continuation of this 
industry leadership; of association 
officials and of.men who may not hold 
office but to whom we turn by instinct 
in a crisis. 

If the industry ever needed the as- 
sociations, as swiftly functioning in- 
struments, it is now; at a time when 
we’re facing a new era with few pub- 
lic preparations made. By good for- 
tune the industry has such _ instru- 
ments. It would be hard to overstate 
the speed and skill of the NRLDA in 
handling the differential price amend- 
ments; and this is but a single in- 
stance of the watchfulness, analytical 
power and swift mobilization of this 
top-flight association. 

The NLMA has a long and distin- 
guished record, and it, too, occupies 
a strategic position in the industry. 
The men who have carried the interim 
labors since Doctor Compton’s resig- 
nation have done splendid work. No 
one, however, no matter what his abil- 
ity, can develop from any organization 
its maximum power for service with- 
out the permanent status that is the 
necessary foundation for long-range 
policies. This page makes no nom- 
inations. Certainly the men holding 
the positions on a “caretaker” basis 
are eminently qualified for permanent 
tenure. There are others similarly 
qualified. The point is that the top 
offices should be held, and held now, 
on permanent tenure. 
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End of War Already Felt in 
Nation's Lumber Markets; 
CPA Auction Canceled 


Although formal peace has not been 
concluded at this writing, the immi- 
nent termination of the Japanese war 
and its immediate effect on the domes- 
tic lumber supply situation is the 
prime topic of conversation among 
lumbermen. A report from Spokane, 
Wash., reveals that the August 14 
CPA buying auction scheduled there 
was canceled and that the Central 
Procurement Agency is on the way 
out. Official opinion Tuesday was that 
there would be no more government 
buying auctions. 

There is no question but what an 
immediate appraisal will be made of 
all calls for government stockpile lum- 
ber, as well as an inventory of the 
lumber that is now in government 
stockpiles. Although government buy- 
ing will drop tremendously, it is a 
foregone conclusion it will not cease 
entirely because if a million men are 
to be used for the occupation of Japan, 
they must be housed and supplied, 
along with the thousands of military 
personnel required to occupy and 
police the large number of key points 
in the Pacific. All this will take some 
lumber, how much is yet to be ascer- 
tained. It is certain, however, that 
retailers can look forward to a much 
better reception in the nation’s lum- 
ber markets from here on. 

To date retailers have been willing 
to take about anything that would 
cut with a saw and hold nails at what- 
ever price it was legal to pay. Opin- 
ions expressed immediately following 
Japan’s surrender reports indicated 
that henceforth retail buyers will be 
inclined to stick more consistently to 
Standard retail yard items, with a 
Marked tendency to discontinue pur- 
chases of “cat and dog” species and 
sizes that have been so common during 
the critical wartime shortage. Retail- 
&fs will also be inclined to look with 
disfavor on “fancy paragraph” price 
additions in the future. 

How fast WPB can relax distribu- 
tion controls on lumber under L-335 
8a matter of considerable conjecture 
by the industry. It is generally agreed 
that first to go will be direction 2A 
Covering Western Pine and direction 
§ covering hardwoods. After that the 
order will probably be streamlined to 
Include only directions 1 through 5. 
The directives requesting sawmills to 

























































MAGIK ANALYSIS 





serious. 


soon for most normal uses. 


delivery. 


in many areas. 


Stocks fair. 





Most Construction Materials Still In Tight Supply 
(Compiled from WPB and Industry Sources) 
Insulation Board—Subject to delivery delays. Production improving. 
Hardboard—lIn tight condition with no relief in sight. 
Laminated Fibre Board—Essential requirements being met. Civilian con- 
struction, maintenance and repair orders subject to delay. 
Gypsum Board—Unfilled orders increasing. Situation threatens to become 


Asphalt Roofing—Production generally meeting essential demands, but 
increasing demands may change present delivery schedules. 

Asbestos Cement Flat Sheet—In short supply. 

Asbestos Cement Shingles—Subject to long delivery delays. 

Hardware and Metal Building Materials—Expected to become available 


Floor and Wall Tile—Production not meeting demands. 


Common and Face Brick (Unglazed)—Unfilled orders exceed stocks. 
Supply unsatisfactory in all but eight states. 
Structural Clay Tile—Unfilled orders exceed stocks. 


Glazed and Unglazed Hollow Facing Tile—Production below demand. 


Portland Cement—Supply adequate. 

Concrete Building Blocks—Generally good production and stocks. 

Steel—Structural steel, plates, reinforcing bars somewhat easier. 
and strip still tight. Reinforcing mesh tight. 


Long delays in 


Supply inadequate 


Sheet 








set aside certain percentages of their 
cuts for military use will most cer- 
tainly be eliminated. The freeze on 
western 2x4’s which had been in effect 
only a short time was revoked August 
10. 

Observers predict a time lag between 
the perpendicular drop in military de- 
mands for lumber and the appearance 
of sizable quantities in retail yards. 
This is based on the assumption that 
manufacturers will pause to catch 
their breath, put their houses in or- 
der and get set to fill the ordinary 
channels of trade with their produc- 
tion. The fact that all inventories at 
mills, concentration yards and in re- 
tail yards is at the vanishing point 
means it will take some weeks to get 
the bottoms of bins covered... A WPB 
survey made May 31 revealed lumber 
stocks at mills and concentration 
yards totaled only 3,234,846,000 feet, 
in badly broken sizes and grades. At 
the beginning of 1941 these same in- 
ventories totaled 10,012,000,000 feet. 
Another factor to consider is whether 
the retail lumber industry~ will be 
willing to accept as much green lum- 
ber as the military has been taking, 
or whether retail buyers will insist 
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. coming through the dry kilns. 


on waiting for dry lumber to start 
This 
could also cause a considerable time 
lag. The huge amount of milling-in- 
transit business is certain to take a 
sharp drop and may pass almost en- 
tirely out of the picture. 

Another potent factor to consider 
in any appraisal of the future lumber 
supply picture postwar is the labor 
problem. West coast labor leaders 
have been agitating for a strike which 
would have undoubtedly resulted in 
government operation of the sawmills 
if the war had continued. Now that 
the war is over for all practical pur- 
poses, a strike could very well hold 
up production indefinitely because saw- 
mill operators are in no mood to step 
from the high pressure wartime de- 
mands on their plants and patience 
into a cat and dog fight with the in- 
efficient and undependable labor they 
have been forced to put up with dur- 
ing recent months. 

It is too early yet to make any com- 
prehensive appraisal of what V-J Day 
will mean immediately to retail lum- 
ber dealers. Above are a few current 
thoughts and trends as viewed imme- 
diately following the surrender offer 
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announcement. It is certain, however, 1944, 4,642,756,000; 30 weeks, 1943, 4 

that relaxations will come along in 427,851,000. 

ever increasing numbers. It is hoped Orders for 30 weeks of 1945 break 

(Ad the lumber will flow normally and in down as follows: Rail, 3,175,349,000 
VERTISED good volume into retail yard stocks b.f.; domestic cargo, 536,426,000; ex. 

AROMATIC RED CEDAR henceforth so that retail lumber deal- port, 154,389,000; local, 396,308,000. 

ers can begin to satisfy the huge pent- The industry’s unfilled order file 


CLOSET LINING LUMBER up demand for home and farm re- stood at 963,705,000 b.f. at the end of 


modeling and new construction. July, gross stocks at 409,436,000. 
Packaged and Sealed 


Current Statistics on In the Market Centers little 
GUARANTEED — Output and Distribution TACOMA: Although private buyers J °™ 
90% Red Heart Za : Lumber shipments of 451 mills re- are hovering on the fringe, eager to a 
FP ge porting to the National Lumber Trade buy lumber that is available, govern. a 
or Better EP ir hi eal ing t 
; Barometer were 4.5 percent above ment agencies with their high priority | 
production for the week August 4, ratings are getting most of it in this J ) 
1945. In the same week new orders area, For the most part this consists _. 
of those mills were 3.1 percent less of some cheaper grades and a few _ 
Our production | than production. Unfilled order files special items. Log supplies are dwin. J f'" 
is drastically curtail- of the reporting mills amounted to 109 dling rapidly and operators are show- : : 
ed by reason of problems - per cent of stocks. For reporting soft- ing some concern at the general out- seca 
related to the war effort, but we wood mills, unfilled orders are equiva- look. In this connection truck loggers — 
are doing our level best to partially lent to 37 days’ production at the cur- are anticipating some relief from one 
fill demands; at the same time planning rent rate, and gross stocks are equiva- of their most serious problems— 
for that day when we can again serve our lent to 32 days’ production. dearth of tires. 
customers with enough—on time. For the year-to-date, shipments of Increased local construction de- 
— reporting identical mills exceeded pro- mands are keeping lumber supplies 
duction by 5.1 percent; orders by 8.7 pretty well depleted; and there is not 
percent. much likelihood that the situation will 
Compared to the average correspond- improve as more house construction, 
ing week of 1935-1939, production of to meet defense housing demands, has 
reporting mills was 4.8 percent more; been authorized. 
shipments were 13.7 percent more; MEMPHIS: Demand for hardwood 
PRODUCT OF orders were 3.4 percent more. logs and lumber is unlimited. It comes 


f ll t f the United States; 
GEO. C. BROWN & Co. Sitti thes rom all parts o e Uni ates 


and from industries that will need 
GREENSBORO, NORTH CAROLINA In the week ending August 4 there hardwoods when reconversion gets in 


LARGEST MANUFACTURERS OF was a production of 17,236,000 board full swing. Furniture, radio and cab- 

feet of Southern pine in 119 mills re- inet manufacturers and others are ex- 
porting to the Southern Pine Associa- pected to provide a backlog of busi- 

tion. This was 20.49 percent below ness that will run for years. End of 
the three-year average for the same the war is expected to be followed 

BAL SA mills. Shipments during the week end- shortly by a withdrawal of controls 
ing August 4 totaled 17,520,000 feet, and a consequent rush for lumber and 
Again available without priorities 1.65 per cent above output. Orders — plywoods. aaa construction in Mem- 


er ether restrictions. Stocks i é i , a 
Sew Getsane - placed were for 15,450,000, 10.36 per phis is hampered by a shortage of 


cent below production and 11.82 per lumber. Retailers are unable to sup- 
F.C. LUTHI & CO., ,,212 Balter Bide. cent below shipments. Total pine ply it. 

. stocks on hand at the end of the week SEATTLE: Japan’s peace offer finds 
were 126,693,000 feet as against un- the demand for lumber the most criti- 
filled orders of 115,413,000. cal of the war period. This demand 
comes both from the government and 
domestic sources. Great building pro- 
grams await the end of government 
demand. Many lumbermen believe 














Western Pine 

Ninety-seven mills reporting to the 
Western Pine Association for the week 
ending August 4 cut 69,705,000 feet, - 5 11 lumber 
considerably below production in the domestic demand will take all lu ] 

: that can be produced for severa 

corresponding week a year ago when venues 
the total was 82,212,000 feet. Ship- oon , 
cauite iets Cae ta. allie te Supplies of all. kinds are the lowest 
the corresponding week - year ago of the war. Wholesale and retail es- 
they were 79,378,000. Orders accepted tablishments are unable to stock up. 
in the current week were 62,256,000 Most used lumber is snapped — 
Ooo 490, i ruction. Ml 
OU need these tools for Fo feet as compared with 64,558,000 feet  TePairs and new construct 


se rder files are large. 
insulation board jobs. a year ago. Orders on hand August 4 . 8 
Made of hard maple, light were for 331,507,000 feet. Closedowns in July accounted for 


weight. Sharp, strong blades rth ath eel a 66 million feet increase in log it 
cut thru toughest insulation es i West Coast ventory for Columbia River, Grays 
ee Wan onk: betas 2 } The weekly average of West Coast | Harbor and Puget Sound as compared 
attachments, all for “ie lumber production in July (4 weeks) to July 1st. Total inventory was 530 
$350 De was 94,171,000 board feet, or 58.1 per million feet; a year ago the figure 

cent of 1941-1944 average. Orders av- stood at 668 million. 
pall my A wd RABBETING | craged 103,459,000 b.f.; shipments 94,- KANSAS CITY: Vigorous com 
Extra Bevil-Devil Blades, of Fe Bane sf!) 585,000. Weekly averages for June plaints by all classes of lumber buyers 
2 i Hj, - i : ’ ; se for 
selected steel, ground to cut ik were: Production, 135,585,000  b.f. against the OPA’s $4 increase © 
insulation board, package of ~ (83.6 per cent of the 1941-1944 aver- straight cars of 2x4s for direct mili 
100 for $4.00, postage paid. ns ; " | age); orders, 137,841,000; shipments, tary buyers are expected to lead to 
KIMBALL mec: co..1 133,449,000. a cancellation of the order and a sub: 
-C Thirty weeks for 1945, cumulative stitution by another which is more 
1709 GREENLEAF ROYAL OAK, MICH. production 3,998,575,000 b.f.; 30 weeks, | equitable, lumber circles in K.C. 
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heard. Demand for all supplies re- 
mains large but even the highest pri- 
orities of civilians canont be obtained 
pecause the military is getting the 
pulk of the district’s output. Mills 
again advised that CPA in market for 
large requirements. 

Retail yard stocks are critically low 
and wholesalers, who have been re- 
luctant to sell, have accumulated a 
little inventory but not much. All 
items are low and that applies to 
shingles, plywood, hardwood and yel- 
low pine. Rural yards are complain- 
ing that farmers are badly in need of 
wood for repairs and building stock 
barns and grain shelters. Even though 
farmers have top rating issues by the 
government agency, yards do not have 
the merchandise. Even with the col- 
lapse of Japan and the ending of all 
hostilities, the supply situation is not 
expected to improve for a long time. 

NORFOLK: The demand for lum- 
ber around here during past two 
weeks has been light. Quite a few 
prospective builders are in sight, but 
rather prefer to deal with black mar- 
ket for some reason. Demand for oak 
flooring still very good and stock 
scarce. All finish lumber being sold 
as fast as accumulated on proper 
priorities. 

Supplies on hand continue very 
small but if government gets out of 
market, and makes buying more easy 
for retail yards, these yards will put 
in a great deal of stock, if they can 
get it. 

MINNEAPOLIS: Lumber demand is 
extremely heavy in the Minneapolis 
area with priority-holding contractors 
and private individuals straining to 
get construction started as soon as 
possible. Prompt improvement was 
expected immediately after V-J Day, 
but with the expectation that it would 
take some time before the flow of 
lumber would begin to approach the 
demand. 

Retail and wholesale yards are 
drained low and mill stockpiles of 
Northern Pine are far below their 
mark of a year ago, although showing 
some improvement over recent weeks. 

Production of Northern Pine, ac- 
cording to Minneapolis sources has 
declined slightly because of the trans- 
fer of farmer-woodsman labor from 
the timber to harvest fields—a situa- 
tion which is expected to correct itself 
satisfactorily within a couple of weeks. 
With the end of the war a heavy in- 
crease in lumber production is ex- 
bected as not only labor, but greatly 
heeded materials and equipment are 
obtainable. 

BALTIMORE: The domestic supply 
Situation here shows little change 
from the critically short stocks that 
have been in order for months. The 
Southern Pine producers continue to 
battle the severe manpower and price 
Problems that are responsible for the 
drop in output. Shipments of west 
Coast woods into this area continue 
to decline and no change in this out- 


look is anticipated until war demands 
drop off. 
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Photograph of roof deck blown com- 
pletely off the house but with prac- 
tically every Cyclone shingle intact, 















































SAFETY SHINGLES 


hold fast in strongest winds 


























This shingle is designed specifically as 2 windproof shingle. 
The locking notch anchors each butt securely to the lower course 
so that high winds cannot loosen the shingles or drive snow and 
tain underneath to cause leaks. The Ford Cyclone, “locked-to-the- 
roof” shingle, is a sure cure for wind trouble and can be recom- 
mended with complete confidence for localities where high winds 
are encountered. Roofers find the interlocking operation simple 
and fast in applying. 







































































‘The Cyclone Safety Shingle is an exclusive Ford product backed 
by eighty years experience in making quality roofing materials, 
































FORD ROOFING PRODUCTS CO. 


Established 1865 
111 W. WASHINGTON ST. CHICAGO 2, ILL. 


ASPHALT ROOFING © SHINGLES © SIDINGS §& FORD-V-NEER 




























































































E. H. Bartlett Completes 
60 Years with Bird & Son 


Coincident with the celebration this 
year by Bird & Son, Inc., of the 150th 
anniversary of the founding of the 
company, was the observance recently 
by Elmer H. Bartlett of his 60th an- 
niversary with the company. In defer- 
ence to his wishes, no formal recog- 
nition of the occasion was made by 
his Bird associates, and he put in his 
usual business day at his desk in the 
East Walpole (Mass.) offices of the 
company, but congratulatory messages 
from hundreds of friends and business 
associates poured: in. At the time Mr. 
Bartlett started his career as office 
clerk under Charles Sumner Bird, Sr., 
the entire office staff consisted of 
four persons, as compared with to- 
day’s total which exceeds 300. In 
1935 Mr. Bartlett retired as vice 
president and since then has contin- 
ued actively in an advisory capacity 
and as a member of the company’s 
executive committee and board of di- 
rectors. 


Hardwood Manufacturers 
Hold Quarterly Meeting 


The quarterly meeting of the South- 
eastern Hardwood Manufacturers’ 
Club, held in the DeSoto Hotel, Sav- 
annah, Ga., July 24, discussed charac- 
ter marked southern hardwoods. The 
meeting was presided over by Presi- 
dent Edwin L. Douglass, Augusta 
Hardwood Co., Augusta, Ga., and rou- 
tine reports and business were hand- 
led. Legislation and other industry 
problems were also discussed. 

Hobart Manley was host at lunch- 
eon, and the Reynolds & Manley Lum- 
ber Co., Savannah, Ga., was host to 
the members and their ladies at a 
shrimp and crab supper on the beach 
in the evening. 


Study German Technical 
Industrial War Secrets 


More than 200 American technical 
experts drawn from almost as many 
different firms as well as from uni- 
versities and government agencies are 
now in Europe investigating Ger- 
many’s technical industrial war sec- 
rets under the direction of the joint 
Chiefs of Staff and in conjunction 
with the Foreign Economic Adminis- 
tration and other government agen- 
cies. 

Investigators in the building mate- 
rials field include Marion Davidson, 
executive of James Stewart & Co.; 
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John P. Kottcamp, vice-president, 
Johns-Manville Corp.; Myron Swayze, 
director of research, Lone Star Ce- 
ment Corp.; Frank W. Youry, district 
sales manager, Trucson Steel Co., and 
John L. Kilpatrick, sales manager, 
Philadelphia Electrical & Manufactur- 
ing Co.; and in forest products, Fred 
W. Gottschalk, director of research, 
American Lumber & Treating Co. 


Observes 80th Birthday 
Anniversary 


Gifford Pinchot, who founded the 
profession of forestry in America and 
was the first chief of the United States 
Forest Service (1898-1910), celebrated 
his 80th birthday anniversary August 
11. “G.P.,” as he is affectionately 
known to all foresters, studied fores- 
try in Germany, France, Switzerland, 
and Austria, and gave the first great 
impetus to the movement for conser- 
vation of resources in the United 


Gifford Pinchot 


States. He began initial systematic 
forest work in the U. S. on G. W. 
Vanderbilt Estate, Biltmore, N. C., in 
1889 and was professor of forestry at 
Yale from 1903 to 1936, since when 
he has been emeritus. In 1910 “G.P.” 
was elected president of the National 
Conservation Association, which post 
he held until 1925. He served two 
terms as governor of Pennsylvania, 
from 1923 to 1927, and 1931 and 1935. 
His long list of achievements includes 
the Sir William Schlich Forestry 
Medal by the Society of American 
Foresters in 1940, the second Ameri- 
can to win that distinguished honor, 
Franklin D. Roosevelt being the first 
in 1934. He has just completed a book 
on his role of development of fores- 
try and conservation in America,. cov- 
ering period from 1889-1910, which is 


scheduled for publication soon. He 
has also to his credit nine other writ. 
ten works and honorary degrees from 
six colleges and universities. 


Plywood Company Marks 
Twentieth Anniversary 


Harbor Plywood Corp., Hoquiam, 
Wash., marked its twentieth anniver. 
sary on July 15, 
and the city’s of- 
ficial newspaper, 
the Grays Harbor 
Washin g- 
tonian, that Sun- 
day carried four 
sections devoted 
exclusively to the 
Harbor Plywood 
Corp. One special 
twelve page sec- 
tion of the Har- 
bor Anniversary E. W. Daniels 
Edition gave information about the 
company’s officers and personnel, with 
group pictures of the employees, their 
activities, and history of the company. 
Another section of eight pages told of 
twenty years of plywood improve- 
ments and uses and applications of 
this “miracle product.” Grays Har- 
bor community and its resources and 
opportunities were covered in another 
section of eight pages; and the tim- 
ber stands and logging and manufac- 
turing operations were covered in an- 
other eight-page section which car- 
ried many interesting action photos. 
Running throughout all these sections 
were congratulatory advertisements 
from various businesses. 

A large part of the news section of 
the Washingtonian was also devoted 
to telling of the special events cele 
brating the anniversary. At10:15a.m., 
E. W. Daniels, president, Harbor Ply- 
wood Corp.; Chapin Collins, manager, 
American Forest Products Industries, 
Washington, D. C.; W. E. Difford, 
managing director, Douglas Fir Ply- 
wood Association, Tacoma, were heard 
on a broadcast over KXRO. 

A public program beginning at 2 
o’clock at Olympic Stadium, Hoquiam, 
at which Arthur W. Lindsay was mas- 
ter of ceremonies, featured the presen- 
tation of service pins to 389 veteran 
employees by E. W. Daniels, and a 
baseball game between the Fort Lewis 
Warriors and Puget Sound Navy Yard 
All-Stars. The 30-piece Harbor Ply- 
wood band made its first official ap- 
pearance on the program. 

Chief theme of the day was tribute 
to the hundreds of employees of the 
big Harbor Plywood Corp. plant. 


Guest Observer on Radio Show 


Robert H. Morse, Jr., vice president 
and general sales manager of Fail- 
banks, Morse & Co., Chicago 5, 
manufacturers of scales, Diesel el- 
gines, locomotives, and other indus 
trial products, was to head the list of 
judges as guest observers on the 
Dunninger radio show over the coast 
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A58-2364E A58-032 A58-0328 
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461-3327 Spring Catch Th ri 
“a with 3 Strikes 
A61-204T ''Snap Grip'' 
Sociog Catch 
with 2 Strikes 


461-201 


A61-200 


# (- 


A6b1-484 


a ® 


Aé1-048 


eo" rs A high quality matched set in Bright 


A61-241 Zinc finish. Available in a ‘Profit 
Packed” deal or sold as individual 

items. Deal comes complete with attractive display 
board. Here is an eye-catching big profit line that 
will attract and easily sell itself to your customers. 
Matched sets, distinctively designed for quick sales. 


COUNTER DISPLAY BOARD 
Put this attractive display on your 
counter and watch it go to work. 
Sells hardware on sight. Display 
board includes a sample of each 
item illustrated above. 





PACKAGED FOR YOUR CONVENIENCE 
To speed up handling and delivery, and ‘to 
prevent loss of parts, each item is individually 
packed in an attractive, heavy envelope. Cata- 
log number, illustration of product and in- 
stallation data are printed on 
the face of each envelope for 
quick and easy identification. 


Your “All From One Source” 


Hardware Manufacturer 





kk 


NATIONAL LOCK COMPANY 


Builders Hardware Division 
ROCKFORD, ILLINOIS 
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YOU CAN BE ON TOP OF THE WORLD, TOO! 


USE ARM-GLAZE 


END SASH RECONDITIONING 


Put your glazing worries behind you. Do 
the job quicker and better with Arm-Glaze 
Elastic Glazing Material. Arm-Glaze works 
so smoothly and acquires such a good initial 
set that sash may be shipped the same day. 


Arm-Glaze retains its elasticity and with- 
stands expansion and contraction in all nor- 
mal service. Arm-Glaze seals perfectly, never 
shears! 


Arm-Glaze is more economical in the long 
run because it means an end to costly, time- 
consuming sash reconditioning and too fre- 
quent repairs. 


Produced by a secret for- 
mula developed by Arm- 
strong chemists, Arm- 
Glaze is your assurance 
of the best glazing job. 


Made Only By 
THE ARMSTRONG COMPANY 


4056 So. La Salle St. 
Chicage 


241 So. Post Ave 
Detroit Datlas 


319 So. Crowdus St 





to coast 


eastern war time. 


Mr. 


Morse 


National Broadcasting Co. Awarded Second 
network Friday, Aug. 17, at 10 p. m., Army-Navy "EN 
Union Lumber Co., Fort Bragg, 
In acting as judge on the program, Calif., has been granted a_ second 
will join the ranks of Army-Navy “E”, adding a star to its 
Henry J. Kaiser, W. T. Piper, Lowell flag, for continued outstanding pro- 


Thomas, Thomas J. Deegan, Edwin C. 
Hill, and a host of other notables who 
have acted in a similar capacity. Mr. 
Morse has served Fairbanks, Morse & 
Co., founded by his grandfather and 
now presided over by his father, in 
various 
firm on his return from World War I. 


plus 


capacities since joining the 


elected 


duction of redwood for war purposes. 


Col. Woodlock Elected 
Executive Vice President 

Col. Joseph P. Woodlock, at present 
associate director of the Office of Sur- 
property in 
tion Finance Corporation recently was 
executive 


the Reconstruc- 


vice president of 





LUMBER and PILING 


for 30 Years 
Car and Cargo -- Wholesale Only 


ALL TYPES -- ALL GRADES 
Western Pines and West Coast Lumber 


Large and Long Timbers -- Fir Piling up to 150 Feet 
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your regular line of 


tomers. 


prices. 


roll 


roofing gives you complete 
roof service for your cus- 


Write for explanatory litera- 
ture, specification sheets, and 


LET’S NOT FOOL OURSELVES! 


It’s the lumberman who can furnish the entire material 
list for constructions who makes the profit. 


ABESTO COLD PROCESS 
ROOFING ADHESIVES and 





esto Manufacturing Co.., vv 2 "indians ” 








MAHOGANY 


We have been many years building 
up our reputation for quality and cus- 
tomer satisfaction. It distresses us 
that under current operating and sup- 
ply conditions we are unable to meet 
even the needs of our regular custo- 
mers. whose forbearance we solicit 











Rochester Ropes. As soon as he can 
be released from: his present assign- 
ment, Col. Woodlock will take over 
his new duties at the company’s execu- 
tive offices in Culpeper, Va.. where its 
principal manufacturing operations 
are also conducted. 


Rebuilding Sawmill 


The Alexander-Yawkey Lumber Co., 
Prineville, Ore., is already rebuilding 
its sawmill which was destroyed by 
fire July 24. Loss of $125,000 was fully 
covered by insurance. E. C. Mooney, 
sales manager, says that if construe- 
tion moves along as planned without 
any undue delays, the mill will be 
operating some time between Oct. 15 
and Nov. 1. 

The planing mill and dry kilns, 
which were not damaged by the fire, 
have been operating right along. The 
company has enough lumber in inven- 
tory to operate at least its planing mill 
until it will again be sawing lumber. 


New Briqueting Plant 


Wood Briquettes, Inc., is construct- 
ing a $100,000 plant adjacent to the 
State Box Co., Sacramento, Calif., for 
the manufacture of pressed sawdust 
logs, to be equipped with two com- 
pression machines, the plant will 
utilize shavings and sawdust  pur- 
chased from the State Box Co. 


Business Record 





Benton 
Ark., 


Lumber 


Co., 
incorporated to engage 
retail lumber and building material 


Clarendon, 
in the 


business; starting capital listed at 
$5,000 . . Frank J. Kotey has pur- 
chased the interest of his partner, 
Vernon L. McCrary, in the Home 
Builders Supply Co., Lodi, Calif... . 
Brockett Lumber Co., Atchison, Kan., 
was damaged at an estimated $25,000 
loss by fire. Loss covered by insur- 
ance according to B. L. Brockett, who, 
with his son, Louis Brockett, oper- 
ated the business . . . Steiger Lumber 
Co., owned by Paul and Fred Steiger, 
is constructing a sawmill, planing 
mill, grain door and chipping plant, at 
Bessemer, Mich. Since May, 1939, 
they have been engaged in lumbering 
and milling in Ironwood township, 
north of Bessemer. Paul Steiger was 
formerly in the lumber business at 
Park Falls, Wis. Neal-O’Brien 
Lumber Co., Inc., Oswego, N. Y., whose 
main buildings and yards were de- 
stroyed by fire, July 27, with loss 
mated between $150,000 and $200,000, 
covered by insurance, resumed busi- 
ness the following Monday at tem- 
porary headquarters. The company 
will rebuild as soon as possible, en- 
larging and improving its facilities. 

Planing mill of Daniel Lumber 
Co., retailers of lumber and building 
materials at Darlington, S. C., de- 
stroyed by Ire, July 27, with loss 
estimated between $40,000 and $50,- 
000, covered by insurance. It is under- 
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Lumber Manufacturers and Tree Farmers 





Growing New Timber 
for Tomorrow’s Needs 


Since 1904 Urania has been practic- 
ing systematic reforestation. With 
more than 110,000 acres of timber- 
land now operated on a sustained 
yield basis, Urania is a good organi- 
zation to look to for your future 
lumber requirements. 


Urania Lumber Co. 
Urania, Louisiana 


Members 
S.P.A. — S.P.1.B. — S.H.P.1. 


Industrial Plants Need It 
Most and Can Get It Easiest! 


“TIDEWATER 
Ked Cypress 


Is Available in TIMBERS and 


Other Items for Industrial Purposes 
This Is In Addition to Your Normal 
TIDEWATER Red Cypress Needs 


sz Immediate Shipment from St. Louis Stock 


yO ee press 


| a eee eT 
“The Wood fte 


FLEISHEL 


LUMBER COMPANY 


4235 DUNCAN AVE. «+ ST. LOUIS 10, MO 
NEwstead 2100 
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HIGHWAYS ARE 
HAPPY WAYS WHEN 
THEY LEAD TO 


HOME SWEET HOME ; 


G ooresioe in 194X, war must cease and. the 
“about face” toward home shall begin. Then the 
plans which millions of fighting men have dreamed 
of in foxhole and billet shall be carried out. “Home 
Sweet Home” shall become a reality rather than a 
touching phrase. 

For more than 79 years, Bilt-Well Woodwork 
has gone into the construction of homes for Ameri- 
cans. When the boys come marching home, we shall 
be ready to proffer them a skill and experience in 
woodworking garnered from more than three- 
quarters of a century of “service in wood.” 


CARR, ADAMS & COLLIER CO., Dubuque, iowa 


ae 


BILT @ WELL 
era a 
woop ¥ WORK 

















stood the planing mill will be rebuilt. 
Other buildings of the company were 
saved. 

W. B. Ferguson Lumber Co., Sweet- 

water, Texas, purchased by Paul 
Brown, manager of the company . 
J. B. Johnston, proprietor of La 
Marque Lumber Co., La Marque, 
Texas, has sold his yard and home to 
Herbert Jones, who has been con- 
nected with the Moore Lumber Co., 
Galveston. 


Los Angeles Hoo-Hoo Club 
Will Open Fall Season 


Los Angeles Hoo-Hoo Club will open 
its fall season with a concatenation 
and dinner at the University Club, Los 
Angeles, on the night of Sept. 7. Roy 
Stanton, Vicegerent Snark, announces 
that a large class of kittens will be 
initiated. 


Chicago Hoo-Hoo Will 
Have “Get-Together" 


On Thursday, Aug. 23, Chicago 
Hoo-Hoo will play golf at Westward 
Ho Golf Club, Melrose Park, IIl., and 
will hold a real Hoo-Hoo “get-to- 
gether” afterwards. E. W. Kettlety 
No. 29209 says. Dinner reservations 
are necessary and may be made with 
Mr. Kettlety by addressing him at 
Room 1208-A, 19 South LaSalle St., 
Chicago 3. 








Northwest Mill Burns 


Just as AMERICAN LUMBERMAN was 
going to press, word was received that 
the sawmill of the McGoldrick Lumber 
Co., Spokane, Wash., was destroyed by 
fire Aug. 9. The company’s planing 
mill burned the previous day. Plans 
for rebuilding have not yet been an- 
nounced. 


Hardwood Wholesalers 
Move to New Office 

Because the building in which the 
offices of the National Association of 
Hardwood Wholesalers have been lo- 
cated for the past twelve years has 
been sold to the Y.M.C.A., the associa- 
tion headquarters have been moved, 
effective Aug. 15, to Utilities Building, 
327 South LaSalle Street, Chicago; 
telephone, Harrison 1121. G. A. Vangs- 
ness is secretary of the organization. 


Twin Cities Hoo-Hoo 
Picnic Sets Records 

The annual lumbermen’s picnic 
sponsored by the Twin Cities Hoo-Hoo 
club and held at the Minneapolis 
Auto club at Bloomington Aug. 2 drew 
a record crowd of 400 lumbermen and 
their friends. The banquet also set 
a record with 362 present. Elmer 
Emmer was general chairman. 

Golfing was the chief sports attrac- 
tion and Arthur Swenson carded the 
low gross score of 79, while F. Vil- 


laume had low net score with 67. 
Right behind Villaume in a tie for 
second with 68 were Alec Simons and 
Ray Johnason. The putting contest 
was won by R. G. Malmquist. 

Featured entertainment was the ex- 
hibition of dog training and retrieving 
by Clarence Hauwiller. 


Weddings 


Major Charles Russell Johnson II, 
U. S. Army Air Forces, son of Otis 
R. Johnson, president, Union Lumber 
Co., San Francisco, recently was mar- 
ried to Miss Frances Smith of Santa 
Ana, Calif. 


"E" Award 


Jones-Dabney Co., Louisville, Ky., 
division of Devoe & Raynolds Co., 
Inc., New York, was awarded the 
Army-Navy “E” on July 10. 


Neighborhood Redevelopment 
Planned in Minneapolis 


Contractors and builders, represen- 
tatives of building and ioan associa- 
tions, and of insurance and other in- 
vestment companies will, at the in- 
vitation of Mayor H. H. Humphrey, 
meet in Minneapolis Sept. 13 to dis- 
cuss a program of neighborhood re- 
development under private enterprise. 
This is the first step toward actual 
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WELDWOOD PLASTIC 
RESIN GLUE 


YOUR OWN WORKMEN PREFER IT... 


because it makes joints permanently stronger than the wood itself. 















<-" manill 









HANG IT UP 


















near your THERMAL-GUARD demonstrator to 
stimulate interest and to. provide salespeople 
with valuable data and tips. Size: 8/2” x 11” 
— 16pp. Profusely illustrated — cartocns, dia- 
grams, etc. From your jobber or direct. 


Moisture and heat never affect Weldwood joints. 


new 
Theumal 


YOUR CUSTOMERS BUY IT... 


because it’s easy to use . . . does their work fast and well ... (and 
don’t forget the good margin of profit it carries.) 










YOU PROFIT TWO WAYS... AUTOMATIC 
when you carry Weldwood Glue. DOOR 
BOTTOM aroma 


UNITED STATES PLYWOOD CORPORATION 
Industrial Adhesives Division, Dep~. 219 
55 West 44th Street, New York i8, N. Y. 


DOOR BOTTOM 





THERMAL CO. PHILA, 19, PA. 
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“|| PILOT ROCK PINE 


e ex. SOFT-TEXTURED PONDEROSA 


ving 


from the John Day District of Eastern Oregon 
100% Kiln-Dried® “°° exege-circulation kilns of 


modern design. 
on Modern manu- 


= || QQ} Pilot Rock Sales Agency © .u.:v:in 


iy 203 Radio Central Bidg., SPOKANE, WASH. 











_ TREATED LUMBER 


nt The vast scientific developments of industry 
ie ta \bVNster 3 - throughout the ages would have been impos- 
socia- | .\ A 
er in- j : j ‘ 
ie in- é ‘ y Co, ‘wood preserving methods’’—so aptly dem- 
yhrey, ry by: Tm P ? 

0 dis- a. "e ry. ! onstrated in the important role that Treated 
nd re- Wa ; ae au ‘ : 

prise. p : i Oe at Lumber has played in the huge war produc- 
actual 


sible without a corresponding increase in 


tion program. In tomorrow's giant building 
schedules, treated lumber will be used in 
greater quantities than ever before .. . giving 
long lasting protection against the destructive 
agencies of fungi, termites, marine borers, 
| | I | insects and decay. 


—— A y ia 
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ey Sa gi, TALBOT 


| DIVISION 


SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. —_ AN FRANC! 
Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. S N 









































PONDEROSA PINE CALIFORNIA SUGAR PINE 
L<____ NORTHERN PINE + WESTERN WHITE SPRUCE 


WINTON LUMBER SALES (C0. Feehay Zewer. MINNEAPOLIS 2 MINN. 
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construction under the terms of the 
Neighborhood Redevelopment Act 
passed by the 1945 legislature. The 
meeting will be conducted by the city 
planning commission which will su- 
pervise all slum clearance projects 
under the redevelopment act, which 
provides for combining municipal 
powers of eminent domain with the 
use of private capital for slum clear- 
ance. 


J. A. Smith Sells Lumber 
Yard to M. G. Smith & Sons 


James A. Smith Lumber Co., oper- 
ating retail yards in Iowa and Min- 
nesota, has sold its yard at Riceville, 
Iowa, to Merrill G. Smith & Sons of 
Charles City, Iowa. 


Gulf States Plywood Co. 
Changes Ownership 


Effective July 1, Charles R. Mce- 
Kee and Ben L. Johnston acquired the 
interest of other partners and will 
continue to operate the Gulf States 
Plywood Co., exclusively wholesale, 
781 LaSalle Street, New Orleans 13, 
La. This in no way affects the opera- 
tidn of the Gulf States Plywood Co. 
Charles R. McKee will continue as ac- 
tive partner and manager of Gulf 
States Plywood Co. Ben L. Johnston 
will not be active in the operation of 
the new partnership but will continue 
as secretary of the Madison Lumber 
Co., New Orleans 5. 


Offer Poster Welcoming 
Home Painter Craftsmen 

Devoe & Raynolds Co., Inc., New 
York 17, N. Y., has prepared a color- 
ful poster welcoming home the painter 
craftsmen who have completed service 
in the armed forces or are here on 
furlough, having in mind its own 631 
employees who are serving their coun- 
try. A free copy of this banner is 
available to any painting contractor, 
painters’ union hall, or paint merchant 
in America; it is also free of all ad- 
vertising. 


Earns Safety Award 


Cole Manufacturing Co., Memphis, 
Tenn., maker of architectural wood- 
work, recently was awarded the De- 
partment of lLabor’s certificate of 
safety achievement for outstanding 
reduction of its accident rate. Na- 
thaniel Dyke, Jr., president, an- 
nounced. 


Acquires Additional 
Crown Land Stumpage 


Otis I. Pennington, recently re- 
elected president of Pennington Lum- 
ber Co. (Canada) Ltd., a subsidiary 
of Pennington Lumber Co. of Birnam- 
wood, Wis., has announced recent ac- 
quisition by the company of 1,600 
acres of Crown land stumpage in ad- 
dition to its previous deeded land 
holdings of 900 acres. This backing 


up of the new sawmill in Thessalon, 
Ont., assures its trade a continued 
flow of hardwood lumber for some 
time to come. 


Northwest Hardwood 
Lumbermen Change 
Meeting Dates 


The regular August meeting of the 
Northwestern Hardwood Lumbermens’ 
Association, scheduled for Aug. 6 was 
cancelled because of numerous vaca- 
tions. September meeting was _ set 
back from Sept. 3 to Sept. 10 because 
of the Labor Day holiday. 


Announce Daughter's Marriage 


Mr. and Mrs. Clarence W. Bodge of 
Buffalo, N. Y., have announced the 
marriage of their daughter, Dixie 
Jean, to Lt. (j.g.) William F. O’Con- 
nor, USNR. Mr. Bodge of C. W. 
Bodge & Co., is president of the Buf- 
falo Lumber Exchange. 


Outlines Postwar Possibilities 
of New Forms of Plywood 


Postwar possibilities of new forms 
of plywood developed under the war 
emergency were outlined in a lecture 
on “Plywood as a Building Material,” 
delivered by R. S. Lowell, advertising 
manager of United States Plywood 
Corp., New York 18, N. Y., at Teachers 
College, Columbia University. The lec- 
ture was one in a course for building 











Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


Ponderosa Pine, Fir and 
Larch Lumber 











CREO-DIPT 


SHINGLE STAINS AND 
DOUBLE STRENGTH WHITE 


Hundreds of wood shingle homes are to be 
restained with Creo-Dipt Stains . . . The 
Roofs as well as the Sidewalls need this Protection. 


Get your share of this Business | 


For catalog and full details write Creo-Dipt 
Company, Inc., North Tonawanda, New 
York, manufacturers of 


CREO-DIPT 
Singles and Stains 
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Ail EXHAUSTERS 











FARM BUILDINGS 
= AND MILLS 


With no power costs and no moving parts — the Agitair 
Ventilator puts the wind to work ventilating barns, milk-houses, 
poultry houses, lumber mills, curing sheds, and even homes. 
Breezes blowing from any direction over the Agitair create 
suction within the unit, drawing stale air and vapors out of 
the building. 

Tested under actual operating conditions by leading inde- 
pendent research laboratories, the Agitair was proved to be 
the most efficient—moving 50% more air at average 5 mph. 
wind velocity. 

When there is no breeze, the Agitair does not impede natural 
ventilation. Fully weatherproof, with no back drafting. Smaller, 
more compact, neater. 

Available in all sizes. Easy to mount on any roof or vent. 
Try them on your own buildings, and stock Agitairs for your 
customers. 


@ SEND FOR NEW BULLETIN EX-AL 


AIR DEVICES 17 EAST 42ND STREET 


INC. NEW YORK 17, N. Y. 





























AETNA PLYWOOD & VENEER 


1732 ELSTON AVE., CHICAGO 22, 
ARMitage 7100 — Teletype CG 305 


ILL. 








Trims that STAND OUT 


TL PLS CLC AALLL 


CHROMEDGE 
Metal Trims add 
peslelo l=) eel olcloablammotete| 

longer life to all cover 
ing jobs. They protect 
corners, edges, seams 





and joints permanently, 
for they do not chip, crack, 
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CHROMEDGE Metal Trims 
make better jobs easier to 

install. Write today for 
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Metal Trims 


Columbus 16. TT 
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You Can 
Cooperate With O. D. T. 


and at the same time save most 
of the freight charges by using 


PAR-TOX 


Wood Toxic Concentrate 


Every gallon of PAR-TOX® makes 
30 gallons of toxic solution — by 
simply adding 29 gallons of low- 
cost reducing agent, available 
locally. 

It saves much in war-needed 
freight space — with an equal 
saving in transportation cost. 


Specify 
“Par-Tox Treated” 
on your next order. 





IRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 








PAUL B. BERRY 


Grand Rapids 6, Michigan 


if you oan furnish any of the follow- 
hvg (or anything else) write or wire me. 


1 or more cars 4/4”, 5/4”, 6/4”, 
8/4” Soft or Hard Maple, Poplar, 
Pine, Gum, Birch, Willow, Magno- 
lia, Oak, Beech, etc. Any grade, 
preferably Uppers or Log Run. 
Kiln dried, air dried or shipping 
dry. Rough or S2S or S4S. Can 
use RWA&4L, or shorts. 








BAMBOO 


for exteriors, interiors, furniture, 
fences, bars, fishing poles, spe- 
cialties. 


Sizes 1 to 6 inches diameter, 2 to 
20 foot lengths. 


Sold on your specifications, in 
carload lots only. 


Arnold Joerns 
333 North Michigan Avenue 
CHICAGO 1, ILLINOIS 








Announcing 


SHORT COURSES IN 


HARDWOOD LUMBER GRADING 


Sept. 24 to 28 Incl. 1945 
DRY KILN PRACTICE 
Oct. 1 to Oct. 10 Incl. 1945 
at the 
New York State 
College of Forestry 


Syracuse, New York 


Write for Circular 


, ¥ PPR eR TS oe 
bd oY, By Pm WD HARD 


é, MAPLE AND BIRCH - 
“ FLOORING 


When you want reliable 
quality Maple and Birch floor- 
ing. order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 


JW. WELLS 






































LUMBER COMPANY 


maBeeanewrFACcTrwenrens 


MENOMINEE, MICHIGAN 








service employees, supervisors, engi- 
neers, custodians and others in build- 
ing maintenance work. 

The new forms described by Lowell 
included molded plywood and plywood 
tubing, veneer on metal, Armorply or 
metal covered plywood; paper con- 
structions such as Tekwood, made on 
the plywood principle, plastic-impreg- 
nated woods and papers. 


Changes Business Connection 

Emil. R. Wagner has resigned as 
buyer with the Wisco Hardware Co., 
Madison, Wis., to become a partner of 
the Jelco Milwaukee Co., Milwaukee, 
Wis. distributors to the hardware re- 
tailers of Wisconsin and the northern 
peninsula of Michigan. Jelco Milwau- 
kee Co. is moving into new and larger 
quarters at 444 North Plankinton Ave., 
Milwaukee. 


New Woodworking Plant 

Ground-breaking ceremonies on the 
150-acre site just outside the city 
limits of Jackson, Miss., for Missis- 
sippi Products, Inc., subsidiary of 
Sears, Roebuck & Co., were attended 
by about 75 Jackson business men. 
George C. Huth is president of the 
new woodworking plant, which will 
turn out sewing machines and radio 
cabinets and furniture. While Sears, 
Roebuck & Co. will be the greatest 
part of its business, Mississippi Prod- 
ucts, Inc., also plans to enter com- 
petition with other plants. 


Promoted to Sales Manager 

Russell J. Hogue has been appointed 
sales manager for the Medford Cor- 
poration, Medford, Ore. Mr. Hogue 
has been assistant sales manager for 
the past few years and succeeds H. G. 
Dowson, who is operating his own 
sawmill plant at Central Point, Ore. 
Medford Corporation is one of the 
larger operators in the pine group of 
southern Oregon, with a sawmill cut- 
ting 90 million feet annually. General 
manager of the company is R. L. Nut- 
ting. 


Baltimore's Old Timer 


Frederick A. Ascherfeld on May 1 
of this year rounded out 63 years in 
the lumber industry in Baltimore, 
Md., and ranks among the oldest lum- 
bermen still active. Mr. Ascherfeld 
had been with the James Lumber Co. 
58 years when it discontinued busi- 
ness. He then became an inspector 
for the Baltimore Lumber Exchange. 
For the past nine months he has been 
employed by George J. Storck & Son, 
lumber and millwork retailers. 


Awarded Army-Navy "E" 
for Fourth Time 


P. F. Watzek, vice president and 
general manager of the Crossett Com- 
panies, Crossett, Ark., has been noti- 
ed that the sawmill division of Cros- 
sett Lumber Co. has been awarded 
the Army-Navy “E” for the fourth 
time, and a third star has been added 
to the “E” flag. 


One Hundred One-Year 
Scholarships Awarded 


One year scholarships have been 
awarded to 100 Tennessee, Mississippi, 
and Arkansas boys and girls for the 
1945-46 period by the C. M. Gooch 
Foundation of Memphis, Tenn. The 
foundation was established by Mr. 
Gooch, owner of the C. M. Gooch 
Lumber Co., Memphis, and Mrs, 
Gooch in 1943 to assist worthy young 
people. The 100 winners will go to 
33 of the nation’s most outstanding 
colleges and universities. Thirty-five 
of the grants were for the first time; 
the remaining 65 went to students 
whose high standards of school work 
made them eligible for the founda- 
tion’s financial assistance again. Cecil 
A. New, secretary-manager of the 
Southern Hardwood Traffic Associa- 
tion, Memphis, is a member of the 
examining committee. 








Trade-mark of Frank Paxton Lumber Co., 
Kansas City 3, Kan., carved from a 36-inch 
wide by 22-inch thick Honduras mahogany 
board brought to this country 50 years ago 
and was used as permanent display at the 
company’s Fort Worth (Tex.) office. Carver is 





Changes Affiliations 


Carl C. Hvambsal, who until re- 
cently was manager of a_ wholesale 
firm at Minot, S. D., has become af- 
filiated as assistant manager with the 
Lumbermen’s Associated Buyers Co., 
Minneapolis 1, Minn. E. A. Rundell 
is president and manager of the Lum- 
bermen’s Associated Buyers Co. 


Fire Losses 


Foley Lumber Sales Corporation, 
Jacksonville, Fla., suffered the loss by 
fire on June 18 of its main warehouse, 
garage, office, and about 95 percent 
of its equipment. Several carloads of 
lumber standing on a railroad siding 
were removed without damage. The 
fire, evidently started during a severe 
electrical storm, was concentrated at 
one end of the main warehouse where 
several thousand gallons of lacquer 
were stored. 

Plans have not been completed for 
rebuilding the plant, which is a branch 
of the Foley Lumber Co., Jacksol- 
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Pineland, Texas 


Yellow Pine and Hardwoods 
Including End-Matched Pine and Oak Flooring ee 


Manufacturing 
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LUMBER, 
BOX SHOQK | Mates Paint Last Longer 


MERCHANDISE 





Paint on WOODLIFE treated wood 


What do you need NOW? weathers better, lasts longer—in addi- 





GRAH/ 





LUMB E R 
COMPANY 


53 West Jackson Boulevard « Chicago 4, Illinois 





tion to protecting the wood. 


WOODLIFE 


Available in Pts., Ots., | and 5 Gal. Cans 
30 and 55 Gal. Drums 


Protection Products Mfq. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for (23 Yous 
Research Laboratory and Plant KALAMAZOO, . 




















SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 





*THE SHEVLIN-HIXON COMPANY 
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Shevlin Pine Sales Company 





DISTRIBUTORS OF SPECIES 


fh EVLIN PI IN fe PONDEROSA PINE 


(PINUS PONDEROSA) 
EXECUTIVE OFFICE 











Bend, Oregon 900 First National Soo Line Building SUGAR (Genuine White) PINE 
“Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA} 
Kon, Portiend, Oregon. DISTRICT SALES OFFICES: 7 
; NEW YORK CHICAGO SAN FRANCISCO 
. _ 1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 1030 Monadneck Bidg. 
Fane Woodwork Mohawk 4-9117 Telephone Central 9182 Exbreck 7041 
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hospital. She assumed control of the 


lumber business after the death of 
her husband, who was the founder 
of the firm. Mrs. Hutzler retired a 


year ago. 
vive. 


HENRY (HY) KNIEPKAMP, 75, re- 
tired co-owner of the former Belle- 
ville Lumber Co., Belleville, Ill, died 
at his home there Aug. 1, following 
an illness of several years. 


A son and a daughter sur- 


WILLIAM REILLEY MARTIN, 65, 
proprietor of the Wachovia Lumber 
Co., Winston-Salem, N. C., and sales 


manager of the local office of the Men- 
gel Co., died August 9, following a 
short illness. 


J. D. (JOE) MYERS, 46, field repre- 
sentative for the Redwood Sales Co. 
of San Francisco, Calif., covering a 
large territory for the past seventeen 
years, died suddenly at his home in 
Worthington, Ohio, Aug. 6. 


FREDERICK T. NORRIS, 86, retired 
lumberman who succeeded his great- 
uncle, Alexander Folsom, as owner of 
the Folsom-Arnold Lumber Co., Bay 
City, Mich., died July 8. 

ROBERT W. PIERCE, 64, owner 
and manager of the Rushville Lumber 
Co., Rushville, Ind., died at his home 
there Aug. 1, after a short illness. For 
four years he was a professional boxer 
under the name of Jack Cullen. 

ELBERT SMITH, proprietor of Gar- 
rard Planing Mill Co., Garrard, Ky., 








LEMIEUX BROS., INC. 


FORESTERS-—-TIMBER ESTIMATORS 
APPRAISERS—CIVIL ENGINEERS 


610 Pere Marquette Bidg., NEW ORLEANS, LA 


SCORINTH “co 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 








HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 


38 Years’ Experience 


Enginsering Service and Estimat i 
Obligation — Send Us Your Inquiry 


LINDSEY ~ zene. 


S el f- " ling 4 pos Sou 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Menufecturers 
Laurel, - Miss. 
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was killed 
attempting 
small saw. 

GEORGE M. SPIEGLE, 83, founder 
of Ralph G. Spiegle & Co., Philadel- 
phia, Pa., died July 26. He founded 
the business in 1881 under the name 
of Newbold & Spiegle and later con- 
tinued as George M. Spiegle & Co. In 
1916 he founded the Cortrim Lumber 
Co. of Bristol, Tenn., which he oper- 
ated. 


LEON B. STODDARD, 62, staff mem- 
ber of the promotion department of 
the Western Pine Association, Port- 
land, Ore., died at a local hospital 
Aug. 4; he was stricken with a heart 
attack while on a vacation at the 
beach. Active in Oregon’s lumber in- 
dustry for forty years, Mr. Stoddard 
has been sales manager of the Grande 
Ronde Lumber Co., Perry, Ore.; W. H. 
Eccles Lumber Co., Baker, Ore.; Ore- 
gon Lumber Co., Baker, Ore.; Ore- 
western sales manager for the Ed- 
ward Hines Lumber Co. at Burns. Sur- 
vivors include his widow and a daugh- 
ter and a son. 


FRANCIS O. STRAILMAN, JR., 50, 
secretary, treasurer and general man- 
ager of the Petersburg Builders’ Sup- 
ply Co., Petersburg, Va., died Aug. 6 
at his home there. Mr. Strailman 
was a member of the board of direc- 
tors of the Virginia Building Material 
Association. 


JOHN HARDIN YANCEY, 73, head 
of the Yancey Lumber Co. whch op- 
erates yards in Patterson, Crow’s 
Landing, and Newman, Calif., died at 
his home in Newman on July 17. His 
widow, two daughters, and two sons, 
Thomas G. and Joel H., survive. 


instantly July 18, while 
to change a belt on a 





Specialized Training Needed 

for Lumber Yard Operation 
(Continued from Page 53) 

and marketing, although they are all 

in various incomplete stages of prog- 

ress in setting up curricula: 


University of Illinois 

Louisiana State University 
University of Southern California 
Penn State College 

University of Notre Dame 

Ohio State University 

Dartmouth College 

University of Arkansas 
University of Baltimore 


High school graduates, veterans and 
others interested in entering any of 
the institutions listed here for study 
in the light construction and market- 
ing field should cantact the institu- 
tions listed for complete details on the 
courses offered. Most colleges and uni- 
versities offering these courses at the 
present time report a notably small 
enrolment, due to wartime conditions 
which have removed from college rolls 
the big majority of eligible men for 
military or other wartime service. Re- 
tail lumber dealers who have the best 
interests of themselves and their in- 
dustry paramount will urge competent 
young men desiring college training 
to study these courses for careers in 
what is one of the nation’s major fields 
of postwar activity. The building con- 
struction, or shelter industries, em- 
brace the second largest segment of 
American life—with 27.8 per cent of 
the consumer’s expenditure, while the 
largest—that of agriculture and food, 
accounts for 28.3 per cent of the con- 
sumer’s dollar. 








ADVERTISING 


PAYABLE IN ADVANCE 


Copy must be in office of AMERICAN LUM- 
B AN by Monday prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “blind” ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered. 

Extra lines of white space count as 5 words. 
Please specify CLASSIFICATION desired. 


RATES PER WORD, PER INSERTION 

8c per word for one insertion. 
7c per word, per insertion, for 2 consecutive 

insertions. 
6c per word, per insertion, for 3 to 5 consecu- 
tive insertions. 
MINIMUM CHARGE $1.60. 
Attractive discounts for 6, 13 or 26 consecu- 
tive insertions. 
When answering “blind’’ advertisements ad- 
dress number shown care of 


AMERICAN LUMBERMAN 
139 N. Clark St., Chicago 2, Illinois 








HELP WANTED 
———— = — 
WANTED—SUPERINTENDENT 
For large retail lumber yard in southern Wis- 
consin, erience necessary. Must have 


abilit to handle men. Address B-105, Amer- 
ican Lumberman. 











WANTED—DETAILER & BILLER 


Mutual Millwork Co., Orlando, Fla., has 
opening for good Special Millwork Detail 
Man. Must know construction and how to 
produce Special Millwork to fit the builders’ 
needs. State age and salary expected and 
how soon available. Please enclose recent 
snapshot with your reply. 





WANTED—ARCHITECTURAL ENGINEER. We 
have a good opportunity in the field of pre- 
fabrication. If interested, write, stating all of 
your qualifications and past experience. Ad- 
dress G-44, American Lumberman. 





Wanted A Sash and Door Salesman for Cen- 
tral Illinois. Address G-45, American Lumber- 
man. 





LARGE RETAIL LUMBER YARD wants high 
grade yard foreman. Central States. Willing 
to pay good salary to right man. Address 
G-30, American Lumberman. 





el 


WANTED — Al Stenographer-Secretary with 
lumber experience for large lumbering opera- 
tion in Central Oregon. Shorthand, dictaphone. 
statements, teletype and general typing. Write 
full particulars first letter, stating age, educa- 
tion, experience, references and salary ex- 
pected. Address G-42, American Lumberman. 








CAPABLE MAN WANTED To repair circular 
saws, resaws and mill saws. Age no barrier 
if in good physical condition. 48 hrs. per 
week; good wages. Address G-43, American 
Lumberman. 


——_ 


BOOKKEEPER & STENOGRAPHER WANTED 
Florida Retail Lumber concern wishes to em- 
ploy an experienced bookkeeper, also stenog: 
rapher. Permanent employment in a go 
town. Address G-40, American Lumberman. 





AMERICAN LUMBERMAN, August 18, 1945 





[HE 








